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OCT. SALES TAKE SHARP UPTURN 





GM Opens Defense in Federal Anti-Trust Suit 


Govt. Rests Case 
In Surprise Move 


As 3rd Week Ends 


Early Defense Witness 
Denies Charges of 
| Dealer Coercion 


SOUTH BEND. — General 
Motors opened its defense 
| Thursday in the trial of the 
\federal government’s anti- 


trust case against GM, three 
of its affiliated corporations and 
17 individuals. As the third week 
ended Friday, indications were 
that nearly three more weeks will 
be needed by the defense to pre- 
sent its case. 

Nelson C. Dezendorf, a defend- 
ant and vice-president of GMAC, 
the first defense witness, spent all 
of Thursday on the stand and re- 
turned again Friday for more di- 
rect examination. He told of the 
operations of the corporation since 
he first became an employe in 1922 
as a credit man on the west coast. 

He explained in great detail the 
operations of the various whole- 
sale and retail plans which GMAC 
had used since 1922. He testified 
that each change made was de- 
signed to give both dealer and re- 
tail purchaser greater protection 
in any of several ways. 

Dezendorf told the jury that in 
his 16 years with GMAC, prior to 
the return of the indictments, and 

Seriously though, “Step Out and/jn his many different capacities, 

” as written by W. E. Holler,/he never knew of a dealer being 

eral sales manager of Chev-| forced or coerced into using GMAC 

t, should become a textbook not retail paper in order to get whole- 

for the salesmen of the auto-| sale accommodations. He read into 

bile industry but for those in (Continued on Page 9, Col. 1) 
“ther businesses, for it is written by | 
me who already has achieved a 
‘putation for not only being a 
naster salesman himself but one | 


tho has demonstrated his em to| 
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“Step Out and Sell” 

Schoolteacher Holler 

I'm After a Publisher 
Orchids from Apperson 








-—0or< 


By 
Chris Sinsabaugh 






' 


' “I AGREE with Aspley that Bill 
‘Meller (left) is singularly well quali- 
fed to write this textbook for sales- 
‘men. 


‘DILL HOLLER has beaten me 
Y to it in getting his book on the 
narket. His “Step Out and Sell” 
now is on the book stands, put out 
‘Wy a publishing house with offices 
‘im Chicago, New York and Boston 
a $1.50 per copy, while “Who, 
ir still has months to go before 
author can write the news- 
r “30” on his memoirs and 
it a lifetime. 


» lead men and inspire them to 
“low that leadership of his. 
cs 





THE INTRODUCTION is writ-| DETROIT. — With negotiations 
‘zn by John Cameron Aspley, who | recessed over the week-end in the 
ays you really meet four men|Chrysler Corp.-CIO strike, which 
then you meet dynamic Bill Holler| as resulted in a complete tieup 
-the ‘salesman, the high-powered | of all Chrysler plants, federal la- 
ecutive, the leader and the MaN./por conciliator James F. Dewey 
Ms an executive Holler directs the| aqmitted Thursday that he was not 
‘etivities of 97,335 people in the/ optimistic of an early settlement. 
Thevrolet wholesale and dealer Or-|The chief bone of contention re- 
tanization. As a leader Aspley| mains the same as it has since the 
‘eints to the Holler quality dealer| gisnute started—the question of 
togram, the dealer committee| ynion or closed shop in Chrysler 
ystem of operation, the territory plants. 
eeurity plan and the school of/ Union leaders announced that 
wodern merchandising and M&aN-|they had modified their stand in 
gement for dealers’ sons—all set | this direction, but the sum total of 
» by him in six years—to Prove the modifications would not ap- 
he point. parently change the ultimate objec- 
As to Holler’s claim on sales- | tive of the union if the corporation 
tanship honors, Aspley writes that | a-cepted the proposal. Briefly, the 
tere is the man who heads UP/ynion proposal was that union 
organization which has sold | members, who drop or lapse their 
4709,235,470 worth of new and /|yembership in the union, be placed 
ved cars during the period extend- | 4+ the bottom of the seniority list. 
(See SPARKS, Page 19, Col. 1) This in effect would mean that a 


worker in the plants would have to 
In This Issue 
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|be a union member in good stand- 
jing or his position would remain 


i far Registrations sores eens BBS * at the bottom of the seniority list. 
Deming Eventte ...........Pase 3 || There can be little question that 
uction This Week ...-Page 15 ||the chief purpose of the CIO is to 


obtain control not only of the 
plants but of the workers within 





Used Car Price Table....-- Page 17 
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THEY DIRECT the 40th annual Chicago Automobile show, 
its nine-day run next Saturday in the 


to right, are Lynn 
M Zz Lanahan, committee 


Jd. chairman, and 
Vv. C. P. Dreiske, K. K. Kenderdine, and S. 





which inaugurates 


Teternational Amphitheater. Seated, left 
S. Snow, Mag of the Chicago Automobile Trade Assn.; 


Harry T. Hollingshead. Standing are 
B. Shapiro. 


Chicago Readies Its Show 


For Grand Opening Saturday 


By Mel Adams 
Staff Correspondent 

CHICAGO.—Workmen took over 
the International Amphitheater to- 
day to prepare the exposition build- 
ing for the 40th annual Chicago 
Automobile Show, which opens 
next Saturday and, for the first 
time in history, will run nine days, 
through Nov. 12. 

The task of installing the stage 
and decorative effects was under 
supervision of John C. Becker, 
scenic artist, who has designed and 


Chrysler Peace Hope Dulled 
By CIO Closed Shop Demand 


the plants, and one group is being 
pitted against the other to ac- 
complish that end. That is, work- 
ers are being used to force man- 
agement into the position of ac- 
cepting the union’s closed shop 
demands and, if that could be ac- 
complished, management then 
would be used through its agree- 
(Continued on Page 13, Col. 1) 


The Tep Ten 


PASSENGER CARS 
First Ten in Registratiens as 
Reported in AN Today: 
1939 1938 
Pes. Make Pes. 
1—446,471 Chevrolet 334,829— 1 
2—353,728 Ford 281,111— 2 


3—280,555 Plymouth 187,608— 3 
4—148,642 Dodge 


73,056— 5 
109,967— 4 
66,447— 6 
63,683— 7 
26,404—11 


5—143,506 Buick 
6—108,908 Pontiac 
I— 99,253 Olds. 
8— 58,426 Stude. 
9— 51,733 Chrysler 
10— 47,228 Mercury 
Total All Makes 
1,952,224 1,336,365 


For complete standings of all 
makes, see Page 15 this issue. 





built the setting for each show 
held in the amphitheater. 


Special exhibits are also being 
set up, and everything made ready 
to receive the 1940 new cars and 
trucks, accessories and parts, and 
the late model used cars. ; 

The show will be in readiness 
Friday, since on the evening of 
that day 10,000 dealers, factory of- 
ficials, members of their organiza- 
tions and their families will be 
guests of the Chicago Automobile 
Trade Assn., sponsor of the show, 
at a previewing. 

A final tabulation reveals that 22 
makes of passenger cars, with 
eight units on the average for 
each, will occupy the entire second 
floor of the amphitheater. The ad- 
dition of Buick brought the num- 
ber of commercial car and truck 
exhibitors to 11. 

Accessories, parts and educational 
displays will number close to 60, 
while the used car section, located 
in the north wing of the main 
floor, will contain 96 spaces, a 50 
percent increase over a year ago. 

Popularity of television demon- 

(Continued on Page 8, Col. 1) 


20-Day Reports 
Indicate a Strong 
Demand in Offing 


Production Swings Upward 
As Unfilled Orders 
Mount in Field 


DETROIT. — A sharp up- 
turn in new passenger car 
sales during October, follow- 
ing the introduction of new 
models the latter part of 
September and early this month, 
are revealed in scattered reports 
to date. While, of course, com- 
parisons with corresponding pe- 
riods a year ago are somewhat 
confusing due to the earlier an- 
nouncements this year, the in- 
crease is so marked as to indicate 
a strong selling season this fall 
and winter. 

Ford sales for the second 10 days 
of the month totaled 20,326 units, 
with 100,000 unfilled orders re- 
ported on hand. Ford last year did 
not introduce until early in No- 
vember. Production at present has 
been averaging 4,000 units daily. 

Chevrolet reported sales for the 
first 10 days of this month as 7,- 
358 units and the second 10-day 
period totaled 15,521. Chevrolet did 
not announce its new lines this 
year until Oct. 14 and last year the 
announcement was made on the 
eve of the New York show in No- 
vember. The comparable figures for 
October last year, however, totaled 
only 8,698 units giving this year an 
increase of better than 162 percent. 
Chevrolet currently is producing 
about 18,000 units a week. 

Pontiac reports a 157.8 percent 
rise in sales during the first 20 
days of October as compared with 
the same period a year ago, with 
the total for the period this year 
placed at 10,279 units. The second 
10-day period in October was the 
largest in the history of Pontiac 
for any corresponding period. The 
best previous period was the sec- 
ond 10 days of October, 1937, while 
the second best corresponding pe- 
riod was in 1928. 

Buick sales for the first 10 days 
of October totaled 6,768 units with 
8,949 reported for the second 10- 
day period. Buick also reported 

(See CAR SALES, Page 32, Col. 1) 





Wis. Reaffiliates with NADA; 


Several Committees Named 


Special to Automotive News 

UKEE.—Directors of the 
Wisconsin Automotive Trades 
Assn. meeting Oct. 25 at the Wis- 
consin club here voted to re- 
affiliate with the National Auto- 
mobile Dealers Assn. The Wiscon- 
sin group withdrew from the 
national organization in 1937, 
charging the NADA was controlled 
by the manufacturers through 
“puppet” directors. 

Louis Milan, executive secretary 
of the Wisconsin association, said 
that since the organization had 
withdrawn, the NADA had “mend- 


ed its ways” and dealers were pro- 
tected in negotiations with manu- 
facturers. 

George E. Sande, of Neenah, 
president of the WATA, was 
elected to represent the state group 
in the national association. 

Besides voting to participate in 
safety programs throughout the 
State, the dealers’ representatives 
agreed to oppose, if a special ses- 
sion of the legislature is called, any 
arbitrary or discriminatory tax 
upon motorists. 

Named to the executive com- 

(See WISCONSIN, Page 18, Col. 5) 
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ATA Hits Rails’ Me 


ee 


Conclave Opposes Reduction 


In Weights, Re-elects Rodgers 


Special to Automotive News 


CHICAGO.—The three-day con- | 


vention of the American Trucking 
Associations at the Stevens was 
climaxed last week by adoption of 
strong resolutions and the election 
of officers for the coming year. 





they approve and support “action 
by any governmental body looking 
toward the persuading or compell- 
ing of the carrying out of the mo- 
tor carrier act with respect to un- 
fair competitive practices, and the 
co-ordination for transportation 


Accusing the railroads, whose | Service between motor and other 
association held meetings simul- | riers. 


taneously, of unfair competition in 
violation of the Sherman anti- 
trust act, the truckers stated that 


Car Sales 


(Continued from Page 1) 


unfilled orders on hand at 29,685, 
or approximately 100 percent bet- 
ter than at the same time a year 
ago. 

Hudson, which reports its sales 
on a weekly basis, reported sales 
during the week ended Oct. 21 as 
2,014 units, a gain of 15 percent 
over the preceding week and the 
best comparable week since Oc- 
tober, 1929. 


While discounting the earlier 
season this year it is generally felt 
that these returns show a marked 
buying interest on the part of the 
public. Chrysler divisions have 
been tied up by strike since Oct. 
6, and thus unable to ship cars to 
dealers. Chrysler demand from the 
field is reported strong, however, 
and dealers are reported backing 
the factory with their patience 
during the present difficulties. 


Observers here expect sales to 
continue during November and 
December at the high rate indi- 
cated by the initial returns. 








Likewise opposed in a resolution 
was the reduction of sizes and 
weights of commercial vehicles. 

Approval was given to the policy 
of reciprocity among states, with 
special commendation bestowed 
upon the National Assn. of Motor 
Vehicle Administrators. 


Ted V. Rodgers, who has headed 
the organization since its incep- 
tion, was re-elected president. Vice- 
presidents elected are H. D. Hor- 
ton, Orin H. Scott, Henry E. Eng- 
lish and C. J. Williams. Chester G. 
Moore was again chosen as secre- 
tary, and Lewis A. Raulerson as 
treasurer. In addition, 24 regional 
vice-presidents were voted in. 

The action of the Assn. of 
American Railroads in forbidding 
its members to establish joint rates 
and through routes with the “in- 
dependent trucking industry was 
condemned. 

Senator Harry S. Truman, of 
Missouri, one of the speakers at 
the convention, stated that the ob- 
jective of the government is fair 
regulation of the motor freight in- 
dustry and other forms of trans- 
portation. He added that such a 
policy is the only one which will 
remove evils now existing. 

Clyde B. Aitchison, of the inter- 
state commerce commission, out- 
lined the difficulties that have 








Chrysler Corp's Detroit Exhibits . . . 
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been encountered in enforcing ex- 
isting transportation laws. He de- 
clared that “resort should be had 
to penal remedies only when lapses 
are due to a wrong intent on the 
part of an operator.” 


Discussing the future of trucks 
and railroads, J. S. Arnold, of 
Kuhn, Loeb & Co., pointed out that 
both types are necessary and that 
each should leave the other to its 
natural field of operation. 


A high army officer, Brig. Gen. 
Stanley H. Ford, emphasized the 
importance of motor trucks from 
a military viewpoint. 


Edson Smith, a driver for the 
Kirk Transportation Co., Detroit, 
successfully defended his 1938 title 
as champion handler of trucks and 
trailers against 11 contenders, all 
of them winners in state and re- 
gional contests. A large gallery 
turned out along the lake front to 
witness the maneuvers. 


Sales of Buicks 
Hit All-Time High 
In Mid-October 


DETROIT.—The biggest 10 days 
sales for this season in the history 
of the company were recorded by 
Buick during the period ended 
Oct. 20, according to W. F. Huf- 
stader, general sales manager. 


At the same time, unfilled cus- 
tomer orders on the books were at 
an all-time high of 29,685, ap- 
proximately 100 percent over last 
year and representing the biggest 
backlog of business ever expe- 
rienced by Buick, Hufstader said. 


He listed retail deliveries by 
Buick dealers in the United States 
during the second 10 days of Oc- 
tober totaling 8,949 units. This 
compared with 6,768 in the previous 
10 days, a gain of 2,181 units or 
32.3 percent, and with 6,697 sales 
in the corresponding period last 
year, an increase of 2,252 units or 
33.6 percent. 


GM Divisions at Detroit Show .. . 





MISS AMERICA for 1939 (Patricia Donnelly of Detroit) was hostess at the | 
Buick exhibit during the Detroit automobile show last week. ' 





AMONG EXECUTIVES who visited Detroit’s Automobile show last week was 
M. E. Coyle, right, general manager of Chevrolet, shown here with H. H. 
Shuart, manager of the show, center, and E. A. Nimnicht, Chevrolet assistant 








INCLUDED AMONG the automotive brass hats attending the Detroit Auto- 


David A. Wallace, president of the Chrysler division, Chrysler 
= io Wallace, left, explaining the Fluid Drive mechanism to ee 
A. O'Malley, right, president of the Chrysler-Detroit Co., retail factory branch. 





ERESTED visitor of the Detroit Automobile show, looking for infor- 
lel 4a the Dodge exhibit, meets the right persons in the company’s presi- 
dent, Wm. J. O’Neil and Forest H. Akers, vice-president and director of sales. 
The visitor is Johanna de Tuscan, world’s champion fencer. 





uth president, left, personally checks up on the Plym- 
oak . ee a the’ Detroit Automobile show, with Mr. and Mrs. A. 
VanderZee, vice-president of Chrysler Corp. 














“This high sales performance on generai sales manager, before one of his company’s mechanical displays. f full : 
a national scale is being more than -| On 1 
duplicated in the Detroit area tG 
where both new car orders and de- rat: 
liveries are above the national luce 
average,” Hufstader said. e | 
ns a 
Alloys, Metallurgy ce t 
on 1 
Hold Interest at Bi 
9 ° 8 all 
ASM’s Convention oo 
CHICAGO.—With an exposition tic. 
conducted at the International 
Amphitheater and meetings of co- 
operating organizations going on EI 
at various loop hotels, the Ameri- oun 
can Society of Metals held its first _— 
joint convention and show since : 
1935 here last week. At : 
Delegates visiting the exhibits jublica 
and attending the meetings evi- —- 
denced most interest in the new- rae he Detroit Automobile 
est developments in the production ous. tas = a ierver ek aaeder "S' ie Readine retail store in o sh 
of alloys and the methods of | Detroit; Irwin Buchalter of Detroit; David Lovejoy, salesman, and Mrs. lls gur 
metallurgy. Notable among the | Buchalter. “It 
new techniques —- =. for at- ‘ be on 
tention was a metal powder pro- M k F. l l D Sh 3 that 
cess, whereby metals may be com- ar Ss a at etr oul Ow, viciot 
bined in new forms _— — o . e Detrc 
after being reduced to Hi P 29 H h } 
—— me Floor Sales Hit Post- igh sno: 
It was revealed that iron, copper, inves 
nickel and zinc, not forgetting} DETROIT.—With floor sales the| (Patricia Donnelly) before her “ar 
such precious metals as gold, plati-| pest in many years, the Detroit|home town. The skating revue, Sy 
num and iridium, lend themselves | aytomobile Show last week showed | comprising national champions, rio 
effectively to such treatment. an attendance increase of about| performed on a new synthetic ice’: 2 
G. L. Kehl, of the United States/95 percent over 1938. In many|recently developed by a group of _ S 
Steel Corp., compared steel to hu-| cases, dealer sales at the show/|ex-automotive men. _ vestn 
man beings in that it can not be| were the best since 1929. Heading the Detroit committee 
worked indefinitely without a rest.| Attendance figures showed a/|was H. H. Shuart, show manager. 
ae re ag og gradual om eee the week, . Sh LO} 
ing an ound: { reaching 22,336 on Thursday, whic r ; 
ieee eerie thd tate | rncemnt, te eat Tueiny =| DES Moines S800 auc 
; : endance since ; mive 
According to T. N. Armstrong| Highlight features of this year's Crowds Rise 2 Zo i . 
and A. P. Gagnebin, of the ba show at Convention Hall included; prs MOINES.—The Des Moines ungerg 
ternational Nickel Co., — = ye an elaborate decorative scheme, the | Aytomobile Show held last week iS tne.ye; 
See ees ae oc GN Sy 4 “Iceolite” skating revue and aP-| considered one of the association's y.gay 
(oe me — — aa oe q | pearance of Miss America of 1939| most successful, with a 20 percent tanoe)) 
against brittlement by being al-|. .. . >, | attendance increase over that off |” 
ioyed with nickel Auto-Lite Patent Upheld | ast year, it was announced Dy 
ice Scnestion eal Lite’ a its| Elmer Dunn, president of Des Prove 
The American Society for Metals | TOLEDO.—Auto-Lite's patent on i S|! Moines Automotive Dealers Assn.| contr 
includes the American Institute of | high-speed ignition breaker-lever has oin , *" ent « 
Mini ical Engi- | Pee”, held valid and infringed by the) wruch interest was shown in new 5) 
ining and Metallurgica ngi-|U. §. district court in Chicago in a ience features n 
neers, the American Welding So-| suit against F & B Mfg. Co. The| comfort and convent sales contr 
ciety, and the Wire Assn., all of | court's decree included an injunction of the 1940 cars and a > Ss asit 
hich co-operated in the conven- | Prohibiting the F & B company from| were made from the floor. D. »- 
Ww infringing or reatening to infring Freeman was manager of the show. 


tion and show. 


the patent in the future. 
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y athe ers toll me.. 
por the benefit of Chrysler Corp. dealers and distributors we have 
| attempted this week to give a background summary of the situa- 
n existing in Chrysler plants at the present time. This story appears 
page one. It is not optimistic because, as we view the situation here 
Detroit, the situation itself is not optimistic. This does not imply by 
means that a settlement may not come at any moment, but I think 
is important that dealers handling Chrysler products should know 
ese conditions fully. 
It is my carefully considered opinion, based upon sound and re- 
sition of holding firm, even in the face of a possible long drawn-out 
| strike, or relinquishing its prerogatives of management. There is 
| no question in my mind that the paramount issue in the present 
“. | controversy is that of a closed shop, with the implication that a 
| checkoff demand would soon follow if the closed shop demand is 
a granted. 
aad 
_ Further, I have no doubt that by conceding these points the corpora- 
‘tion would relinquish its direction of management to such an extent that 
ture flow and quality of its products would come directly under the 
mise of future stability under greater margins of authority. 

From @ marketing standpoint this disturbance comes at a most 
inopportune time. It places a tremendous burden upon dealers and 
their employes at a time when their sales should be booming and 
work plentiful. The issues at stake, I feel, are so important to 
Chrysler Corp. dealers, however, that there seems no other choice 
for them but to accept the alternative of inactivity, even for a long 
period, rather than to sacrifice prerogatives which in themselves 

are the only assurance of sane and stable operation in the future. 


By William C. Callahan 
liable information, that the corporation is now faced with a propo- 
ntrol of union leaders, whose erratic actions in the past give no 
Personally, I think the die is cast. 


* * * 


OMEWHAT more encouraging, at least for General Motors dealers, 
is a report I have that leaders in General Motors Corp. are giving 
ous consideration to a revision in the maximum price formula which 
allow dealers a little greater margin on freight investment than was 
ly planned. This movement I understand is originating with 
P. Sloan jr., chairman, and would possibly amount to about 3 percent 
kup on freight. 


As I get the story, Sloan does not feel that the markup of 33 1/3 
percent on the laid down price of the car at the dealer’s place of 
business is necessary since provision already is made in the gross 


margin for a certain absorption of possible over-allowance. Also 
some margin is provided in the EOH item to cover interest on money 
laid out for freight. On this basis, I understand, he feels that a 
full markup on the freight item is somewhat out of line. 
~) On the other hand, a recent item in Fortune Magazine pointed out 
t General Motors shows a profit of no mean dimensions on its freight 
rations. The explanation given for this is that this fund is used to 
uce the cost of the car to the dealer and the public and therefore, 
e it is shown as a profit item, it is really absorbed by price reduc- 
ms and not retained by the corporation. Of course, every reduction in 
ice to the dealer, who is operating on a percentage discount, means 
t that many fewer dollars per sales the dealer can realize. The theory 
on the other hand, that the lower prices stimulate sales and broaden 
kets so that the dealer can offset in volume his lower gross margin. 
's all very confusing to me and to a lot of dealers who get over our 
pth when we attempt to deal in anything above fourth grade arith- 
tic. I wish they would bring it down to my level. 
* * * 
ERE is no question that freight is an important topic for discussion 


among dealers, as I have another letter on this issue written to 
"AUTOMOTIVE News’ publisher by a dealer in Texas who says: 


“At any rate I’m on your subscription list and I shall appraise your 
wublications with a critical eye. The first issue received, that of Oct. 9, 
contains a timely, able and most constructive editorial by William C. 
Callahan anent arriving at delivered prices on new automobiles. I think 
you should read that article carefully and persuade Callahan to keep 
his guns aimed on that subject. 


“It is utterly impossible for dealers in different freight zones to 
be on a parity in gross margin opportunity under a pricing system 
that adds transportation expense at cost to list. Under such a 
viciously, uneconomic system the further a dealer is located from 
Detroit the less percentage he has gross on his invested capital. 
Another factor involved is the further a dealer is located from the 
factory the more stock he has to carry which, again, adds to his 
investment account. 


“Markup should be on the basis of invested capital and anything above 
‘hat might be rightfully construed as a ‘pack,’ but for manufacturers 
to insist on dealers pricing new automobiles with a margin on a por- 
tion of the investment and no margin on the remaining portion of the 
investment is discriminatory and wrong in principle. 


1ittee r * * 
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LONG this same line, I am told, NADA’s proposed model contract 
A has met with little real opposition to many of its clauses. For in- 
itance, in a meeting with Sloan last week, considerable discussion re- 
volved around establishing a term contract for dealers, cancellable only 
for cause. The NADA suggestion was for a five-year period, but I 
oines ‘understand that GM is considering the possibility of trying it out on a 
ek iS one-year basis. This would at least be four times better than the current 
tion's day contract and would be bolstered by the fact that it would be 


es ‘ancellable only for cause. is : 

1 ‘ : 5 ak 2 

; : ; sion that stabilizing contracts might very easily 

d by - Se ee ae ae many of our price-control and over-allowance 
Des ed troubles. In the long run I am inclined to place the pres- 

Assn. ent disordered price situation in the category of an effect rather 

NEWT than a cause. Surface doctoring with price and over-allowance 


pases controls will not bring a cure if the root of the trouble lies deeper— 
sales 


Ds. & I think it does. 
show. 
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Railroads Accused by U.S. 


Suit Charges 
Violations of 
Anti-Trust Act 


WASHINGTON.—A civil suit 
was brought against the Assn. of 
American Railroads last week by 
the U. S. department of justice, 
charging the AAR and 236 member 
roads with violation of the Sher- 
man anti-trust act by agreeing not 
to extend to motor carriers the 
same co-operation in the carriage 
of freight and passengers which 
they customarily extend to each 
other. 

In its complaint, the department 
said that “these railroads have 
jointly refused to establish rates 
on loaded trucks, trailers and 
truck bodies, ‘all commodity’ rates, 
container and similar rates, and 
have jointly refused to establish 
through rates, joint rates and 
fares, and joint billing arrange- 
ments with motor carriers in order 
to eliminate competition.” 

It was stated at headquarters 
here of the American Trucking 
Assns. that the department of 
justice’s suit was “a necessary 
step,” and it was pointed out that 
a resolution favoring the depart- 
ment’s action was adopted at the 
ATA convention in Chicago last 
week. 

A spokesman for the AAR stated 
that the railroads welcomed the 
suit “in order that there may be 
once and for all authoritatively 
determined to what extent the 
railroads are permitted, under ex- 
isting law, to declare sound poli- 
cies, consistent with the public in- 
terest.” 


Ford, Mercury 
Unfilled Orders 
Nearly 100,000 


DETROIT —Ford dealers re- 
ported retail deliveries of 20,326 
Ford and Mercury cars and Ford 
trucks and commercial cars dur- 
ing the second 10-day period of 
October, it was announced Thurs- 
day. 

No comparison with the -same 
period of 1938 was available as the 
1939 cars were not introduced un- 
til early in November last year. 

Dealers also reported unfilled 
customers’ orders on hand of ap- 
proximately 100,000 units, and the 
backlog of orders is increasing 
steadily, even with production of 
around 4,000 units a day, it is re- 
ported. 

Dealers are now delivering cars 
and trucks as fast as they can be 
produced, it was said. As a conse- 
quence, production is being stepped 
up beginning Nov. 1 in order to 
take care of business. 


R. P. Henderson, Pioneer 


Car Maker, Dies at 62 

MILWAUKEE —Ransom Pell 
Henderson, 62, a pioneer automo- 
bile manufacturer in Indianapolis, 
died here Oct. 23. With a brother, 
Charles P., now living in San 
Francisco, Mr. Henderson was en- 
gaged for several years in the pro- 
duction of the Henderson automo- 
bile in Indianapolis, which utilized 
kerosene instead of gasoline as 
motor fuel. 

Later he was vice-president of 
the Perry Buggy Works in In- 
dianapolis, a car body concern. 





FOR HIS LONG SERVICE on the Detroit Automobile Show committee, Joseph 
E. Schulte, of Cadillac and a former president of the DADA, was conferred a 


life membershi 


troit Athletic Club last Thursday. 


present chairman of the show committee; Schulte, and the veteran 


who also is a life member. 


in that committee at a luncheon given in his honor at the De- 
Left to right are Henry Soe et Packard, 


alter Bemb, 





Belief War Brings Profits 
Is a Fallacy, Sloan Asserts 


NEW YORK.—The belief that 
war is a profitable enterprise is 
entirely without any basis of fact, 
Alfred P. Sloan jr., chairman of 
General Motors, declared Thurs- 
day in a statement that is being 
incorporated in his forthcoming 
report to stockholders on the cor- 
poration’s third quarter for 1939. 


Sloan conceded that war causes 
a temporary stimulation of ac- 
tivity, requiring the most inten- 
sive effort on the part of the pro- 
ductive plant of those involved. 
“But,” he asserted, “irrespective of 
all the facts and circumstances, all 
ultimately lose. The destruction of 
wealth can never, in the last analy- 
sis, lead to a better order of things. 
A lower standard of living must 
result. Years of readjustment 
necessarily follow the declaration 
of peace. 


“As applied to our domestic 
problems, the present emergency 
is most unfortunate from the 
standpoint of our long-range eco- 
nomic position for the reason that 
it lulls us into a feeling of false 
security. The facts are—and they 
must be faced sooner or later— 
that the economic policies which 
have so prejudiced our progress 
and stability still remain and, in 
the inevitable final accounting, the 
aftermath of the present emerg- 


Stockholders OK 
Financing Plan 


Of Graham-Paige 


DETROIT.—Preferred stockhold- 
ers of the Graham-Paige Motors 
Corp., at an adjourned special 
meeting, approved the plan to 
borrow not more than $3,000,000 to 
carry forward the 1940 manufac- 
turing program. 

As a condition of a proposed 
$2,000,000 loan to Graham, the 
RFC has required that preferred 
shareholders subordinate their 
rights to any new money that may 
become available. 

Solicitations of waivers from 
preferred holders are progressing 
satisfactorily, it was stated. 





Raycroft Is Re-elected 


CHICAGO.—L. B. F. Raycroft was 
elected as president of the National 
Battery Mfrs. Assn. for the fifth con- 
secutive term at the windup session of 
the cpnaeien’s annual convention in 
the otel Sherman. Named as first 


vice-president was B. F. Morris. 





GEORGE H. PRATT, left, Hudson general sales manager 


and H. F. Byrne, 


right, Eastern sales manager, take time out at the Detroit Automobile Show to 


congratulate W. A. Mortensen 


resident of Aa Ro ° - 
son distributors, on Hudson sales gains in the Detroit terri ee 


tory. 


ency, are bound to reassert them- 
selves in exaggerated form. 


“It might be expected that Gen- 
eral Motors Corp., being large 
producers in the field of transpor- 
tation—an important essential of 
war—might benefit by such a sit- 
uation even if others are not so 
favorably situated,” Sloan stated. 
“Manifestly, complete facts are not 
as yet available. But it is reason- 
able to suppose, taking the busi- 
ness of the corporation as a whole 
—domestic and overseas—that 
while there might be gains in some 
directions, there will be losses in 
others. On balance, it is proble- 
matical as to whether there will 
be any gain whatsoever. And this 
is entirely aside from the final de- 
flationary influence on the economy 
as a whole—the necessary final ac- 
counting.” 


Hudson’s Sales 
Reach Post-1929 
Record in Week 


DETROIT.—Retail sales of Hud- 
son cars in the United States for 
the week ending Oct. 21 totaled 2,- 
014 units, representing a gain of 
15 percent over the previous week, 
and the best comparable week 
since October, 1929, the greatest 
production year in the history of 
the company, it was announced 
Thursday by George H. Pratt, gen- 
eral sales manager. 

Further sales increases were seen 
by Pratt in shipments on dealer 
orders for the week, total’ng 3,392 
units. 

Pratt revealed that in the 11 
weeks of production on 1940 models 
the company has already shipped 
more than half the volume of cars 
produced during the entire 1939 
season. Record organization gains 
were also disclosed by Pratt wha 
reported the addition of 126 new 
retail dealers to the rolls of the 
company since Oct. 1, bringing the 
total added so far in the 1940 model 
year to 336. 


Washinston Show 


Declared Success 


WASHINGTON. —The automo- 
bile show held here last week, un- 
der the auspices of the Washington 
Automotive Trade Assn. was 
described by its sponsors as being 
successful both from the stand- 
point of attendance and sales. 


Keen public interest was mani- 
fested in the new models displayed 
at the Riverside Stadium. 


Considerable promotional  ac- 
tivity accompanied the show this 
year. In addition to newspaper ad- 
vertising, radio was used exten- 
sively and other features included 
a “jitterbug” contest and an 
“Automobile Show Que*n” com- 
petition. 


David S. Condon 


NEW YORK.—David S. Condon, 87, 
a director of the Brooklyn and Lon 
Island Automobile Dealers Assn., an 
of the Eastern Zone Ford Dealers 
Assn., died Oct. 23 in St. John’s Hos- 
pital, Brooklyn. He headed his own 
dealership at 13th Ave. and 60th 
Brooklyn. 
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One sacred pledge we make our friends here 
and now. This publication, God willing and so 
long as it is in our charge, will never champion 





ef the cause of any individual or any corporation 
A which is not for the best interests of the automo- 
L tive industry as a whole. Nor will its columns 


be used to spread gossip or inflame prejudice. 
It will confine itself to the upbuilding of the 
industry it is pledged to serve, wholly through 
the dissemination of NEWS which is timely, 
authentic and of value—(AN 6-10-1933). 
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Open or Closed Shop? 


Pye a couple of years of double-talk, CIO unions in the 
automotive industry apparently have decided that there 
no longer is need to couch their demands for a closed shop 
in words which appear to mean something else. Also, per- 
haps, they have concluded that mixing metaphors as a 
means of mystifying manufacturers is of no avail. In any 
case, the current strike at Chrysler is so palpably based on 
this one demand upon the corporation that all other demands 
may be dismissed forthwith. 

The question of closed or open shop in automobile plants 
is one that affects not only the plant but the dealer and the 
public as well. It is not entirely out of reason to assume 
that, should the union win this concession from a large cen- 
tralized manufacturer such as Chrysler, it might easily re- 
fuse to handle cars being shipped to dealers who are oper- 
ating on an open-shop basis. If it could (as it could under 
the terms which it now demands from Chrysler) set the 
standards of production; designate which men could work 
in Chrysler plants and designate which men workers should 
take orders from, there seems no limit to how far union 
leaders could go in other directions. And there would be no 
assurance of a continuation of quality cars at low prices. 

From the attitude which the Chrysler Corp. has assumed 
to date, there seems little likelihood that it will concede to 
union leaders the right to dictate its policies and control its 
operations. In taking this stand, Chrysler is pitting itself 
against a movement in this country which is un-American 
to its very core. This nation has become great by its strict 
adherence to the principles of free competition. It is true 
that this is a rough road—but it is the only road that leads 
to a final solution of problems and general satisfaction. 

Unions, to win and hold respect of Americans with 
American ideals, cannot resort to the other weapons which 
have become too popular among the exponents of various 
European ideologies and power politicians. If unionism can 
offer the worker that fuller life for the mere contribution 
of a fraction of his weekly stipend, no one in Chrysler or 
any other corporation could prevent him from clinging to 
the union banner. But by the simple demand for a closed 
shop and eventually the check-off system, under which the 
employer must collect and turn over to the union the weekly 
dues of its members, is an admission by the union that the 
fuller life it offers the worker is not worth the fee. 


Under the closed shop the worker has no choice but to 
pay, regardless of the value he places upon the returns he 
receives. He must pay or remain unemployed regardless of 
his qualification for work or his desire to find employment. 
Eventually, since he has no control over his own destiny, 
the amount he is required to pay can be set by the man to 
whom he has to contribute. If he turns to a business of his 
own, which in anyway shows signs of prospering, the union 
again steps in to take the management of his property. 

It is our impression that Chrysler, in its battle against the 
closed shop, is fighting a bigger battle than one involving 
only the life of a single corporation, regardless of its size. 
Chrysler is fighting for a basic American principle — the 
right of every man to find or make his own place in the 
world, under a system which for the past 150 years has 

teed a free competition with opportunity open to all. 
To relinquish this right is to disown tradition and betray 


posterity. 
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By GEORGE M. SLOCUM 





AN APPEAL Every day now we 
TO REASON! hear quoted “No one 

makes any money 
out of war” so it is equally true 
that no one makes any money out 
of a strike such as that which has 
finally completely stopped opera- 
tion in every unit of the great 
Chrysler Corporation. If this labor 


‘| dispute had started over a discus- 


sion of hours or wages I believe 
public opinion if not 100 percent 
neutral would have perhaps leaned 
to the labor side. But as the facts 
are becoming known it is perfectly 
apparent: that this devastating 
strike has been called for one ob- 
jective only and that is “the closed 
shop” and the inevitable “check- 
off’ which perpetuates the labor 
bosses in their fat jobs. 


Now, I understand that the num- 
ber of persons on the Chrysler pay- 
roll out of employment today be- 
cause of this strike number about 
55,000. Granted that this is a pretty 
sizable unit in any labor market, 
as a matter of fact, this figure rep- 
resents only a fraction of the num- 
ber of persons thrown into mal- 
adjustment by the continuation of 
this strike. It is probably safe to 
assume that there are three per- 
sons directly dependent on each 
Chrysler worker. That means 165,- 
000 persons without any source of 
revenue so long as the strike con- 
tinues. There are then the thou- 
sands indirectly dependent on these 
Chrysler workers; the butchers, 
bakers, landlords, etc. Actually 
there are probably three times as 
many persons involved in the ac- 
tual production of the raw mate- 
rial from mine, forest and farm 
and the factories which supply al- 
ready fabricated parts which go 
into each Chrysler product as there 
are directly on the Chrysler pay- 
roll. 

*- *« * 

But when you have added all 
those directly or indirectly em- 
ployed to those who depend on 
their share of the pay checks you 
have only begun to visualize the 
far-reaching effects of one strike 
such as we are new cursed with in 
Detroit. There are in the United 
States probably 12,000 or more 
dealers in Chrysler products. Each 
one of these dealerships employ 
from two to 25 salesmen. It is ob- 
vious that when these men have 
nothing to sell their purchasing 
power is completely wiped out and 
the effect of this reaches directly 
into every city and town in the 
United States. 

* * * 

Chrysler is on the firing-line in 
the present fracas, but it is patent 
to any one who has followed CIO 
tactics during the past three years 
that the organizers take on only 
one adversary at a time. The ac- 
ceptance of a “closed shop” policy 
by Chrysler will mean a “closed 
shop” automotive industry, that 
eventually will include every deal- 
er’s sales and service departments 
in America. 

od 

Whether Poland has been di- 
vided or whether as George Bern- 
ard Shaw says “The war is over! 
Stalin is the winner and the only 
ones who don’t know it are Cham- 
berlain and Hitler,” is after all a 
secondary consideration to us in 
America. A _ strike such as the 
present Chrysler tie-up is of even 
greater import than the mere 
economic loss to America. It strikes 
at the very heart of our democ- 
racy. America’s enemy No. 1 is un- 
employment and anyone or any- 
thing that gives comfort to our 
enemy has only one place here and 
that is in front of a firing squad! 


We must face the fact that a 
strike of such major importance as 
that now stopping Chrysler pro- 
duction is a major factor in the 
economic recovery of the United 
States! It is the only cloud on the 
business horizon. This industry can 
again lead the parade to greater 
prosperity in 1940 than we have 
enjoyed since 1929. But the Chrys- 
ler strike must be settled NOW! 
—G. M.S. 
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A Quiet Hallowe’en 


‘Confused Listimg ... .° 


The views in this column are those of our readers. 


Anonymous con 
be observed upon request. 


Prices 

Referring to the second section 
of Automotive News of Oct. 16 on 
page 28, with reference to prices 
of 1940 passenger cars, we wish to 
call your attention to the first 
paragraph which reads as follows: 

“Following is a list of new pas- 
senger car delivered prices for 1940 
at point of manufacture. Prices 
shown, with the exception of 
Willys - Overland, include standard 
equipment and federal taxes. Wil- 
lys-Overland prices are f.o.b. Toledo 
before taxes. Ford, Mercury and 
Lincoln-Zephyr prices do not in- 
clude transportation or taxes.” 

We have found that in compar- 
ing prices that the word transpor- 
tation in the last sentence of this 
paragraph makes it somewhat con- 
fusing as it seems to contradict the 
first part. If you see fit, we hope 
that you will have this paragraph 
clarified. — G. W. Aron, president, 
Geo. W. Aron & Co., Inc. (Pack- 
ard), Danville, Va. 

Eprror’s Note: We are correcting 
the Ford listing to read: Ford, 
Mercury and Lincoln-Zephyr prices 
do not include federal or local 
taxes. It is our understanding that 
even at these points of delivery 
there is a slight charge which 
General Motors list as an EOC— 
extra overhead charge for handling 
and local transportation, etc. A 
similar charge, we understand, is 
included in the Ford price but 
local and federal taxes are not 
added. Transportation charges of 
course are added where the car is 
taken any distance from the point 
of manufacture. 


Great 

Have just finished my regular 
reading of Automotive News and, 
believe me, editorial page, column 
3 (issue of Oct. 16) held me breath- 
less to the end. Great stuff. I am 
glad to have lived through the age 
that brought it all.—J. C. 


Data 

I believe that all dealers are in 
the same spot that we are, that 
is, we would like to have the 
prices and such specifications as 


butions will not be accepted but confidence will 





are available on all the new cars 
that have been introduced up to 


date. — EF. W. Mathey, president, — 


Mathey Motors, (Chrysler - Plym- 
outh), Dubuque, Ia. 

Epitor’s Note: Prices and specifi- 
cations on all 1940 models were 
contained in the Oct. 16 issue of 
AUTOMOTIVE News. 


Coverage 

We are delighted to send a copy 
of our Annual Automobile Survey 
to your subscriber in Australia. 
This is being taken care of im- 
mediately. 


Apparently your AUTOMOTIVE | 


News can boast an international 
coverage.—E. A. Schirmer, Detroit 
manager, Crowell - Collier Publish- 
ing Co. 


Necessity 

To keep up with the automobile 
industry I find it quite necessary 
to have Automotive News. 

Please therefore enter my sub- 
scription and send me an invoice 
for one year.—William R. Tracy, 
Bloomfield Hills, Mich. 


| Coming Events | 


OCTOBER 
21-28—Detroit. Automobile show. 
21-28—Buffalo. Automobile show. 
21-28—Newark. Automobile show. 
21-28—Baltimore. Automobile show. 
21-28—Pittsburgh.. Automobile show. 
21-28—Milwaukee. Automobile show. 
21-28—Washington. Automobile Show. 
22-28—St. Louis. Automobile show. 
23-24—C hicago. American Trucking 

Assns. annual meeting. 
23-28—Hartford, Conn. Automobile 


show. 
23-28—Des Moines. Automobile show. 
26-Nov. 1—Philadelphia. Automobile 


show. 7 
28-Nov. 4—Columbus, 0.—Dealers’ Open 


House. 
NOVEMBER 


4-12—Chicago. Automobile show. 
6-11—Syracuse, N. Y. Automobile 


show. 
7-12—Omaha. Automobile show. 
8-16—Chicago. National Motor Truck 


Show. Navy _Pier. 
30-Dec. ‘3—-sioux Falls, 8S. D. Automo- 
bile show. 
DECEMBER 
4- 5—Butte, Mont. Montana Automo- 
bile Dealers Assn. annual con- 


clave. 
11-16—Chi cago. Automotive Service In- 
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Phila. Show-U ps Sales 






In Three-State Area 


§pecial to Automotive News 
PHILADELPHIA. — Shar 

stimulation throughout Bas ieee 
Pennsylvania, Delaware and South 
Jersey is reported resulting from 
the 39th annual Philadelphia Auto- 
mobile Show, which opened in 
a Hall here Thursday 
and will continue thr 

wetasedey, ough next 


With no shows scheduled in Wil- 
mington or Camden, dealers from 
Delaware and South Jersey are 
co-operating this year with the 
Philadelphia Automobile Trade 
Assn. in sponsoring the Phila- 
delphia exposition, which is being 
staged by Show Manager W. P. 
Berrien on a grander scale than 
heretofore. 

Reflecting the optimistic atti- 
tude prevailing among dealers in 
the area, the appropriation to pro- 
mote the show was increased 50 
percent over last year and many 
new attractions were added. Early 
indications were that the show ex- 
pansion moves will prove more 
than justified in both increased at- 
wendance and sales stimulus. 

* Although the bulk of show pro- 
notion is through newspaper ad- 
vertising and publicity, virtually 
wery other media also is being 
employed, including radio, outdoor 
and transportation advertising. As 
in former years the show advertis- 
ing is being handled through the 
‘Stewart-Jordan agency, with Rowe 
‘Stewart as the account executive. 
Will Jewett is handling publicity, 
while Herbert Hare, of the Stewart- 
Jordan agency, directed promotion 
seein ebinenlaenssinaetsanienslasssuciieacag 
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NASFC Sets Up 
Safe Terms for 


Car Financing 


| CHICAGO. — Down payments of 
"81/3 percent on all new and used 
“ars are regarded as safe and 
‘standard terms by the National 
Assn. of Sales Finance Compan- 
ies. The association specified 18 
months or less for payment of the 
balance on new automobiles and on 
wed models not over two years 
wd, and 12 months on used cars 
der than two years. 

The schedule, states the NASFC, 
tovers the territory east of the 
Rocky Mountains. 


In the case of new cars, the one- 
hird down payment covers the 
‘ash delivered price, including ac- 
tessories and equipment. 
| Milan V. Ayres, secretary and 
analyst of the association, issued a 
wurvey disclosing the fact that, 
while automobile financing in dol- 

volume made up 60 percent of 
il financing done in 1938, motor 
‘Yehicles were fourth among all 
tems in the ratio of goods financed 
0 total sales. The percentage in 
his regard stood at 40.2, being 
‘opped by furniture, household ap- 
jliances and jewelry. 

Retail sales of motor vehicles re- 
wired 16.5 months to liquidate on 
i time sales basis, Ayres reported, 
vhile automobile tires and acces- 
wries accounts were cleaned up in 
{9 months, rating second in speed 
0” men’s clothing. 


Retains Truck 
Driving Title 


CHICAGO. — Champion truck 


. tiver of the nation still is Edson 


4 Smith, of Detroit. 
Smith, who has driven trucks 
0,000 miles during the last 12 
tars, won the title of the “Most 
killful Truck Driver in America” 
or the second straight year here 
ast week. 
He competed against four of the 
ution’s safest drivers in the finals 
t the American Trucking Assns.’ 
ational truck rodeo. Frank Steed, 
Atlanta, Ga. was second; 
harles Zimmerman, Chicago, 
tird; Lee Kirkpatrick, Portland, 
te, fourth, and A. F. Allison, of 
enver, fifth. 
Smith first won the title a year 
40 in Detroit, defeating Steed by 
Ye percentage points. He said he 
4% had no accidents in five years 
4d only two in his driving career. 


of the Antique Automobile Derby, 
which was held as an opening day 
feature and drew competitors from 
Pennsylvania, New York, New 
Jersey, Maryland, Delaware and 
Rhode Island. 

To assure the attraction of a 
heavier than usual attendance, 
numerous amusement features are 
being offered in addition to the 
displays of the new models and 
accessories. Horace Heidt and his 
entire entourage are playing for 
the show, which also features 
many other top-notch attractions. 
Show admission is 50 cents, which 
includes dancing. 

Philadelphia’s own Jessica Dra- 
gonette will sing on the afternoon 


DMUTLVES N ; 


WS, OCTOBER 
and evening of Wednesday, the 
closing day of the show. The wind- 
up night has been designated as 
College Night. Football teams of 
Swarthmore, University of Penn- 
sylvania, Temple University, Hav- 
erford College, Villanova, St. 
Joseph’s and La Salle Colleges and 
Drexel Institute will be present. 
College cheer leaders will lead 
singing while Horace Heidt plays 
their theme songs. 

In addition to national broad- 
casts from the show, WFIL is 
sponsoring 22 programs from the 
show’s stage. Throughout the show, 
various fashion displays were held. 





Employment at Peak 


MILWAUKEE. — Expanding sales of 
the A. O. Smith Corp. have increased 
its employment ay 200 men this month 
to 4,900, the highest in three years. 
Volumes in every department of the 
firm’s business are showing sharp in- 
creases over last year and are reported 
to be running contrary to the usual 
seasonal experience in a number of 
lines. 
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5,000,000 More Cars in U.S. 


By 1950 Forecast by Frazer 


NEW YORK. — Development of 
low-cost housing, decentralization 
of industry, declining instalment 
charges, and lower prices for mo- 
tor cars will strongly influence 
automobile sales in the coming de- 
cade, possibly increasing passenger 
car ownership by as much as 15,- 
000,000 units, Joseph W. Frazer, 
president of Willys-Overland Mo- 
tors, Inc., said here last week. 

Considering the greatly increased 
employment inside and outside the 
industry during the 1920’s, when 
passenger car registrations rose 
from 8,000,000 to 23,000,000, Frazer 
said a similar gain by 1950 ought 
to “bring back that prolonged and 
full-fledged general business re- 
covery for which everyone yearns.” 
The increase in the 10 years just 


ended, he pointed out, was only 
about 3,000,000 vehicles. 

“The number of persons em- 
ployed directly in making cars, 
with such a rise, probably would 
increase 200,000,” he estimated, 
“while the number indirectly em- 
ployed as dealers, service station 
men, truck and bus drivers, in 
manufacturing parts and tires, in 
petroleum refining and road build- 
ing undoubtedly would rise 1,000,- 
000 or more.” 

Frazer admitted that with four 
out of five families today owning 
a car, he may be called over- 
optimistic. Yet careful study of 
new trends in the industry and new 
concepts convinces him a 40,000,000 
passenger car goal by 1950 is en- 
tirely possible, he declared. 


Pra LL 


In the Triple-Diamond Emblem 
is the Greatest Name in Trucks 


Thirty-three years ago a bold name appeared 
on a pioneer truck. It was the first INTER- 
NATIONAL, named for International 
Harvester. The name was mainly pledge and 
promise then. Now it is the greatest name in 
trucks. Wherever loads are hauled today, 
in the remote corners of the world or just 
around the corner from you, truck men are 
proud to say, “It’s an International.” 

A third of a century of “fixed idea” has 
brought this about — 33 years of Harvester 
determination to provide truck transpor- 
tation at the lowest possible cost for any 
man with loads to haul. 

International’s 242 Company-owned 
branches with their factory-service facili- 


INTERNATIONAL HARVESTER COMPANY 


CORPORATED) 


180 North Michigan Avenue 


ties, and the thousands of service-trained 
dealers, have played a vital part in the Inter- 
national Truck reputation of today. Truck 
quality — service readiness. These make In- 
ternational performance and economy, and 
that’s the substance of truck ownership. 
Performance and economy — in a hand- 
some package. Note the beauty of the heavy- 
duty unit shown below. International Har- 
vester sells more heavy-duty trucks (2-ton 
and up) than any other three manufacturers 
combined. You can see that users like to say, 


“It’s an International!” 


Fit Internationals to your hauling prob- 
lems. Sizes range from }3-ton to powerful 


6-wheelers. See any dealer or branch. 


Chicago, Illinois 


ROGERS 
Oil CO. 


INTERNATIONAL TRUCKS 
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Prof. Fales Hails Olds’ Drive 
And Sealed Beam Headlamps 


Special to Automotive News 

Boston. — In his annual talk 
before the New England section, 
Society of Automotive Engineers, 
Prof. Dean A. Fales, head of 
automotive engineering at Massa- 
chusetts Institute of Technology, 
praised engineers for the many 
safety developments noted on the 
1940 models. 

Prof. Fales declared that the 
orderly development in mechanical 
changes, by stressing comfort and 


K. C. Car Sales 
Still Topping °38 
By Big Margin 


KANSAS CITY.—Motor car sales 
in Kansas City and environs con- 
tinue to break last year’s record. 
In September the Jackson county 
registration showed an 87 percent 
increase over the same month of 
last year. 

Dealers are expecting the year 
to end with a much better record 
than 1938; thus far it shows a 27 
percent gain. They have sold 11,587 
passenger car units against 9,150 
last year. Chevrolet leads the field, 
showing a sale of 3,154 cars in the 
first nine months, compared with 
last year’s 2,744. For September, 
however, Plymouth was in the lead, 
Chevrolet second and Ford in third 
place. 

Trucks showed a 47 precent in- 
crease over last September. For the 
nine months, 1,527 trucks were de- 
livered against 1,167 in the same 
period of 1938. Chevrolet leads with 
527, Ford with 321, in second 
place, and International 214. 

Used car sales have kept pace. 
During August 2,119 cars were 
sold, leaving 2,161 in stock. Dur- 
ing September 1,859 cars were sold, 
leaving 2,149 in the hands of 61 
dealers, members of the Kansas 
City association. 





Augusta’s Chain Store 


Tax Enjoined by Court 
AUGUSTA, Ga.—Holding that 
the city of Augusta’s chain store 
tax was “unreasonable, excessive 
and confiscatory,” Superior Court 
Judge R. N. Hardeman has granted 
a@ permanent injunction against 
collection of the levy. 
The city is contemplating an ap- 
peal to the Georgia supreme court. 
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SAFE ARBOR 


ALWAYS IN NICKEL STEELS 


Only high carbon Nickel-chro- 
mium-molybdenum steel is good 
enough for arbors used on Kearney 
& Trecker’s famous Milwaukee 
Milling Machines. Given a heavy- 
duty milling machine of proved 
design and construction, the qual- 
ity and precision of work turned 
out depends to a large extent upon 
accuracy, strength and rigidity of 
that machine’s arbor. In produc- 
tion, K & T arbors are drop- 
forged, machined then normalized 
to relieve strains, oil-quenched 
and drawn to a Brinnell hardness 
ot 375-400. Combining high grade 
materials and precise heat treat- 
ment produces arbors endowed 
wit unusual endurance and dura- 
bility, essential characteristics in 
modern high production milling 
machinery. Another feature of 
K & T production practice is the 
use of a unique salt bath harden- 
ing furnace providing a double 
pre-heat, three-pot salt bath 
cycle for these 
Nickel alloyed 
steels. 


THE 
INTERNATIONAL 
NICKEL COMPANY 





safety rather than speed, was com- 
mendable. As a further safety fac- 
tor, he said, all cars should have 
direction signals. 

Hailing Oldsmobile’s Hydra-Ma- 
tic Drive as the outstanding me- 
chanical feature for 1940, Prof. 
Fales classed the Sealed Beam 
headlights as the top accessory for 
coming season. He noted that 
Oldsmobile’s drive eliminated many 
movements on the part of the 
driver, thereby simplifying driving 
and contributing to safety. 

Reviewing road tests made at 
MIT on 1939 models, Prof. Fales 
asserted: 


“Results of the tests show that 
there were still troubles to be 
eliminated,” he said. “Piston varn- 
ishing and valve sticking was far 
too prevalent. Frames were too 
flexible in some cases and not 
only affected body rigidity, but also 
interfered with the proper handling 
of vehicles. Water entering the 
gasoline tanks through vent holes 
was serious until changes were 
made. 


“The severe snow storm of last 
March showed that the newer cars 
had not the roadability of the 
older cars under severe conditions. 
In the deep slush the newer cars 
did not have enough weight on 
the rear for proper traction. When 
we ballasted the rear ends to get 
traction, the slow steering made 
it impossible to steer cars through 
deep slush except at slow speeds. 
While we were carrying on our 
tests and observing the action of 
the newer cars, the 10-year-old 
cars were going about their busi- 
ness with little difficulty. 


“Ice forming under mudguards 
in many cases interfered with 
steering, and in some cases the 
tremendous ice loads bent or 
loosened mud guards. When the 
headlights were mounted in the 
mud guards, this interfered with 
proper headlight adjustment. The 
sloping rear windows became cov- 
ered with snow very quickly and 
the use of outside-mounted rear 
view mirrors is imperative in the 
interests of safety. One result of 
the severe road conditions was the 
increase in the number of wheel- 
bearing failures. 


“The newer cars are built for 
modern road conditions and when 
nature gets ahead of the snow- 
plows, the new cars are going to 
be at a disadvantage. As the main 
roads are usually put in good shape 
within a few days of a big storm, 
the inconvenience to the average 
motorist is not great. The R.F.D. 
carriers, the country doctors and 
nurses, the police and others who 
must get around regardless of con- 
ditions would appreciate the old 
time weight distribution, greater 
road clearance, and faster steering, 
along with smoothness and style.” 


Payton Addresses 
Chicago Dealers 


CHICAGO.—Dealers in this area, 
accompanied by their sales man- 
agers, used car managers, office 
managers and auditors, filled the 
grand ballroom of the Congress 
Hotel Thursday night to hear Ed- 
ward Payton, Cleveland consul- 
tant, address a business manage- 
ment dinner meeting under aus- 
pices of the Chicago Automobile 
Trade Assn. 

Discussing the subject, “Will 
You Make a Profit in 1940?” Pay- 
ton stressed the importance of 
used car allowances and good man- 
agement in dealer operations. Lynn 
S. Snow, president of CATA, was 
chairman of the meeting. 

Another highlight was a report 
submitted by Sam Shapiro, general 
manager, showing what Cook 
county dealers have been offering 
on all makes of used cars in trade- 
ins. 


Dewar Heads Dealers 


CHICAGO. — De Soto Dealers Assn. 
has elected R. J. Dewar president, J. 
A. Brough vice-president, and Arthur 
W. Rowe secretary-treasurer. 
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Olds’ Officials at Show... 





GENERAL MOTORS and Oldsmobile 


attending the National Automobile show in 
Sloan jr., chairman of G. M. 


are Alfred P. 


executives were prominent among those 
New York last week. Shown above 
board; C.-L. McCuen, general 


manager of Oldsmobile; W. S. Knudsen, president of General Motors. 





AT RECEPTION given in New York during the National Automobile show 
by Paul Garrett, director of public relations for General Motors Corp., news- 
paper and magazine men from all sections of the country met with executives 


of the various divisions of General 


Motors. Photo above shows Dickinson 


Wilson, of Life magazine, with V. C. Havens, Oldsmobile advertising manager, 
and D. E. Ralston, Oldsmobile’s general sales manager. 





F. Q. wea’. so regional manager for Oldsmobile, and D. P. Brother, 


president of D. P. Brother and 


Co., 


Oldsmobile advertising counsel, were 


visitors to the National Automobile show and other activities during automobile 


show week. 


Buffalo Automotive Officials 


See Big Sales Year Ahead 


Special to Automotive News 

BUFFALO, N. Y.—Executives of 
Buffalo automobile assembly and 
parts plants are outwardly bullish 
in their predictions over prospects 
during the new model year. 

Maurice W. Howe, manager of 
the local Chevrolet assembly plant, 
declared “we expect a very satis- 
factory year. General Motors is 
now employing about 1,500 men at 
its Delavan avenue plants. I would 
not be surprised to see production 
exceed the 1939 output by 10 to 15 
percent.” 

Robert F. Leonard, branch man- 
ager of the Ford Motor Co., re- 
ported “there seems to be an un- 
usual demand for new cars. I 
think it’s the best in many years. 
Barring European disturbances, I 
see no reason why the current de- 
mand should not be_ sustained. 
Right now, the local Ford plant is 
unable to produce cars fast enough 
to supply the urgent demand of 
dealers. Demand is actually ex- 
ceeding production. This condition 
exists despite the fact that em- 
ployment at our plant here is at 
the best level in more than two 
years.” 

Leonard said production of new 
cars would likely be increased 
considerably by the healthy con- 
dition in the used car market. 
Furthermore, he pointed out, deal- 
ers have completely liquidated 
their holdings of 1939 models, leav- 
ing their floors clear for the 1940 
arrivals. 


i Alfred G. Gulliver, plant man- 


|jager of the new Chevrolet Motor 
and Axle division here, found 
grounds for strong hopes in the 
hearty reception already given the 
new models in advanced showings. 
Gulliver reported his plant was 
employing about 1,900 workers at 
present, the highest figure since 
the plant opened a little more than 
a year and a half ago. 

“A moderate forecast would be 
that 1940 production will run 15 
percent ahead of a year ago and 
possibly 20 percent,” Gulliver said. 
“However, the war in Europe 
could readily change the entire 
picture.” 

Harlow D. Burnside, manager of 
the Fisher Body plant here, said 
production was being increased as 
rapidly as possible with old work- 
ers being recalled. 

Local vlant executives pointed 
out that the war in Europe is a 
big question mark for the automo- 
tive industry. If the United States 
remains neutral there is a strong 
possibility that it may augment 
motur sales, they pointed out. It 
is generally concluded that war 
will boost truck production since 
the government is expected to in- 
crease its purchases of trucks in 
line with its national defense pro- 
gram. 

Local dealers report passenger 
car sales have been exceeding ex- 
pectations for the last four weeks. 
Buying interest is believed to be 
| stimulated partly by talk of higher 
prices on cars sometime after the 
first of the year. 





Tire Shipments 
In Sept. Exceed 
Aug. by 13.1% 


NEW YORK.—Shipments of 
automotive casings during Sep- 
tember are estimated to have been 
5,565,356 units, which is 13.1 per- 
cent above the 4,919,140 unit ship- 
ments in August and 43.1 percent 
over shipments for September, 1938, 
according to the Rubber Manu- 
facturers Assn., Inc. 


Replacement demands continued 
at a high level during September 
with 4,203,887 units shipped, which 
is less than 1 percent over August 
replacements but 34.6 percent over 
replacement shipments for Sep- 
tember, 1938. It likewise represents 
the highest September replacement 
shipments since 1928. 


Shipments of casings for original 
equipment purposes are estimated 
at 1,248,773 units, an increase of 
104.5 percent over August, and 
84.1 percent over September, 1938. 

Export shipments are estimated 
to have been 112,696 units for Sep- 
tember, which compares with 109,- 
959 units for August and 85,583 
units during September, 1938. 

September production, estimated 
at 4,984,504 units, is 9.2 percent be- 
low August but 27.3 percent over 
September, 1938. 


Automotive casings in the hands 
of manufacturers on Sept. 30 are 
estimated at 8,334,660 units. This 
represents a decrease of 6.3 per- 
cent under Aug. 31 stocks but is 
3.9 percent over the Sept. 30, 1938, 
inventory. 


Richards Elevated 


At Cadillac-LaSalle | 


DETROIT.—Changes in the en- 


gineering administrative staff at | 
Cadillac - LaSalle were announced ~ 


last week by E. 
W. Seaholm, chief 
engineer. 

Cc. O. Richards, 
who has been 
acting as chief 
body engineer, 
has been elevated 
to the post of 
assistant chief 
engineer. Wm. J. 
Tell succeeds 
Richards as chief 
body engineer. 

Richards joined 
Cadillac as a toolmaker in 1909. 





C. O. Richards 


Later he worked as tool engineer | 


and six-cylinder production man- 


ager for Peerless. He rejoined Cad- © 
illac as assistant body engineer in ~ 


1924. 


Norma-Hoffmann Gives 


Hedler, Miller Promot’ns 


STAMFORD, Conn.—Norma- 
Hoffmann Bearings Corp. an- 
nounces the promotion of C. W. 
Hedler, formerly manager of dis- 
tributors’ sales, and R. L. Miller, 
both members of the general sales 
staff, to the position of assistant 
sales managers. They will report 
to H. J. Ritter, vice-president, who 
continues to direct all sales ac- 
tivities of the company. 

Wesley G. Sargent, mechanical 


engineer, formerly with Frick-Reid j 
Supply Co., Pittsburgh, has been 


appeinted assistant to Hedler, who 
will continue in charge of distribu- 
tors’ sales. 





The NEW Clymer 
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WINDSHIELD SPOTLIGHT FRED fi 


.is the newest protit line for jobbers and dealers. 
Operates through windshield trom inside the car. 
ONE BRACKET FITS ALL CARS. No cogs. gears or 
cutside mountings. Easily installed witb Clymer 
simple, positive glass cutter furnished with order 
Jobbers and dealers make a real profit write for 
special introductory offer Dept Jo? 


Gilat SPOTLIGHT COMPANY 
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222 WEST PICO BLYD., LOS ANGELES. eT 
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War Orders Spur 


All Automotive Stocks 
Continue to Creep Upward 


Special to Automotive News 


NEW YORK.~aAith 
automobile industry has a kaon 
generally put down as one that 
stands to benefit directly in the 
form of sales to belligerent coun- 


: and the nature of the hos- 
tries, it is to this industry that the 


tilities. 

In the meantime, automotive 
shares on the New York Stock Ex- 
change continue to hold within a 
narrow range. There has been a 
gradual upward move in recent 
weeks but it has been nothing 
more than a creeping movement. 
Labor difficulties undoubtedly have 
held back prices, although they 
have caused no heavy selling of 
the automotive stocks. 





first large “war” orders have come. 


France is buying trucks in this 
country and is understood to be 
trying to get early delivery on at 
least 20,000 units. Wall Street got 
excited enough over this prospect 
to run truck shares up a few 
points. The orders apparently are 
being spread around to expedite 
delivery. 


The contracts are said to provide 
that no public announcement of 
details are to be made by the com- 

» panies involved. Because of the ex- 
citement accompanying the first 
order, however, the French Eco- 

_ nomic Service here did go so far as 
to say that an order had been 
placed with Studebaker Corp. It 
also was learned later that an or- 
der had been placed with White 
Motor Co. 


To go with these reports, Wall 
Street got two other separate an- 
nouncements. Each was to the ef- 


10 FATHER-AND-SON combinations were one of the features of Paul Gar- 
rett's party at the University Club during the New York show when Conees 
Motors’ public relations chief hosted his annual event. Present were oo a 
Coyle, general manager of Chevrolet, who brought with him Jack, one o ; 8 
three sons. James T. Sullivan, dean of automobile editors and representin 
the Boston Globe, had with him his son James, just out of Harvard an 
now on the staff of the Globe as his father has been for 55 years. In the 

icture are shown, left to right, M. E. Coyle, Jack Coyle; James Sullivan, and 


| Sames T. Sullivan. 
GE’s Sales Billings Up ———— 
13 Percent in 9 Months | 501,173 during the corresponding 
SCHENECTADY.—Sales billed by | period of 1938, an increase of 13 


General Electric Co. during the | Percent, according to President 


first nine months of 1939 amounted | Gerard Swope. 
to $217,900,154, compared with $192,- | Profit available for dividends for 


on 


the first nine months this year 
amounted to $25,022,631, compared 
with $17,548,256 for the first nine 
months last year, an increase of 
43 percent. 


Excessive strains on the 





Dh AM ILA SELL ee ee 


Stock Price Averages 


Previous Latest Year 
Week Week Ago - CI 
24motors ........... 37.16 37.98 +40.77 34.54 b t t | b k ad 
10 car-truck co.’s .... 39.47 40.23 40.76 35.27 4 u If a n 5 n | Oo n a a Cc 
10 parts-access. ...... 27.76 28.76 41.00 29.92 
4tire-rubbers ...... 25.86 26.33 40.47 31.09 


roll of truck on up-hill 
stops can be avoided 


fect that an order for 2,000 trucks 
had been placed in this country. 
| The Street, of course, proceeded to 
_ put two and two together. In the 
meantime, the French government 
' appears to be placing other orders 
with a view to obtaining as large 
a number of trucks as possible be- 
fore the end of the year. 
Despite buying of this type, 
' there is no great inclination to 
look upon the automobile industry 
as a war “beneficiary.” The view 
continues to be that it will take a 
lot of war orders to make up for 
losses in normal export trade. 
Even with gains anticipated in 
Latin American countries, where 
United States automobiles are ex- 
pected to replace those normally 
shipped from European countries, 
the motor industry in this country 
_is not looked upon in Wall Street 
as a beneficiary of the war. 


As to individual companies, the 





NoRol prevents rolling 
back into car or truck be- 
hind on inclines 








Easily installed...Eliminates Accidental Roll-Back on Hill Stops 


Activity in Truck Company Shares 


a 


Dealers in K. C. 
Plan to Stage 
‘At Home’ Show 


KANSAS CITY. — Kansas City 
Motor Car Dealers Assn., having 
voted to discard the annual show, 
after more than 30 years of con- 
secutive displays, will follow plans 
used in Boston this year. 

Each of the 90 dealers will par- 
ticipate in the “at home” showing 
of new models, Nov. 18-25. 

William L. Yule was appointed 
chairman of a special activities 
committee by John R. Cunning- 
ham, president of the association. 
Other members are T. B. Parker, 
Harry Rice, E. H. Norrington, Ro- 
land H. Record; M. P. Lawler, 
representing the Missouri dealers; 
Paul Bruce; O. W. Davis; Carl 
Shaw, representing Kansas City. 


Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 








picture may be different. But the 
prospect here is obscure because of 
the lack of direct information on 
which to base judgment. Benefits 
may come to those companies, for 
instance, that do not have im- 
portant export business normally 
but do obtain large orders for ve- 
hicles from Britain and France. 
Developments in that direction 





may depend on the length of the 
et cca 


NoRol helps make quick 
get-away when traffic 
signal turns green 





NoRol relieves strain on 
axle shafts 









n the world. 


5 5 i ; 
LARGEST DEALER Lenkcem aie 


-Johnston-McManus Co., . 
' tributors at Memphis, Tenn., believe 
they have the largest automobile 
‘dealer in the world in the person © 
Frank Edwards, right, of the E & Lb 
"Motor Co., Vicksburg, Miss., here 
"shown with Tom H. Stambaugh, di- 
rector of national service operations 
for Hudson. 


NoRol prevents unneces- 
sary clutch wear caused 
by “slipping” the clutch 


In fairness to your drivers, and at the same time 
as a form of practical insurance, it will pay you 
to have a NoRoL put on every hydraulic brake 
equipped truck in your fleet... NoRoLholds a truck 
on up-hill stops,and prevents accidental roll-back 
of truck, after truck has been brought to a stop. 


This safety device is easily installed. It is approved 
by Chevrolet, Federal, International Harvester 
Co., Mack, Studebaker, and White Motor Co. 
Available for many 1940 models; also for many 
1939, 1938 and 1937 trucks, as well as light de- 
livery cars, taxicabs, and passenger cars. 


NoRoL is a patented valve, automatically con- 
trolled by the angle of the truck or car on the 
grade, and the clutch pedal. When installed, this 
safety device is interconnected with the braking 
system and the clutch pedal. It is out of sight, 
and there are no buttons or levers to operate. 
There are no new habits for the driver to learn. 


NoRoL WORKS AUTOMATICALLY 


When stopping on an incline, no matter how 
steep, the driver applies the brake and disengages 
the clutch in the usual manner. An automatic 








city 


Wa 3 El : 2 CG bi 
6400 Plymouth Ave., St. Louis, Mo., U.S. A. 
Send FREE BOOKLET and details on NoRol. Make and Model of 


truck is 
NAME __ 


ADORESS - 





check retains the hydraulic pressure in the brak- 
ing system which was developed when the brakes 
were applied. This hydraulic pressure holds the 
brakes applied as long as the clutch pedal is held 
depressed, enabling the driver to take his foot off 
the brake pedal and use it to step on the gas. . . 
It’s like giving the driver a “third-foot”. 


NoRoL holds the truck on up-hill stops, but when 
the driver is ready to proceed up the hill, he can 
start up as smoothly and easily as he could ona 
level road. This device is sturdily built for years 
of continuous service. 


SAVES WEAR and TEAR on PARTS 


Smooth starting up-hill, made possible with 
NoRolL, does away with damages caused by un- 
due strains frequently encountered when starting 
up-hill while rolling backwards . . . Eliminates 
common cause of clashing of transmission gears 
..- Also cuts down on cause of brake leg fatigue 
and frazzled nerves which damages efficiency of 
a driver and endangers the safety of the load. 
The cost, installed is very moderate—so don’t 
delay. Ask for complete information NOW. 
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TRUCK MANUFACTURERS & DEALERS, TAKE NOTICE! This advertisement appears in the October issue of Commercial Car Journal reaching 25,000 fleet operators. 


Chicago Readies S 


Many 






During Nine-Day Exposition 


(Continued from Page 1) 


strations, in which the public par- 
ticipates, at the New York and San 
Francisco world’s fairs, led the 
committee in charge to feature 
this attraction in the Chicago 
show. 


A curtain raiser to the show Fri- 


Canadian Dealers 
See No Scarcity 


Of Trucks Now 


MONTREAL.—There is no im- 
mediate indication that firms in 
Canada will have difficulty in re- 
placing trucks and tractors due to 
the war, dealers believe, despite 
T. B. McQuesten’s statement at the 
National Motor show that “it is 
possible many of the motor manu- 
facturing plants of this country 

be removed from ordinary 
commercial production.” 

“There is nothing to indicate 
that condition at present,” an of- 
ficial of A. D. Gorrie and Co., Ltd., 
Toronto motor car dealers. said. “In 
fact we understand production of 
all lines of trucks handled by our 
firm is running at full capacity at 
Oshawa.” 

Addressing the Ontario Motor 
Truck Owners’ Assn., McQuesten 
warned that proper maintenance 
should be considered because 
plants might be used for produc- 
tion of tanks and airplane engines. 

An official of another company 
stated that most large firms re- 
tained “maintenance staffs,” and 
added: “The modern motor truck 
has a far longer life span than 
that of a few years ago.” 


day will be the opening of the 
National Assn. of Taxicab Owners 
convention, which will wind up 
Saturday. Next week will come the 
annual show meeting of the So- 
ciety of Automotive Engineers, 
Chicago chapter, on Nov. 6 and the 
convention of the American Fi- 
nance Conference on Nov. 8-9. 
Several thousand delegates among 
the advance guard for the Ameri- 
can Petroleum Institute conven- 
tion will be on hand in time to at- 
tend the automobile show during 
its final two days. 

These events, combined with a 
number of factory-dealer meetings 
within the industry, will focus 
national attention upon the Chi- 
cago show. 

Among automobile leaders who 
will be here next week are William 
S. Knudsen, president, and Charles 
F. Kettering and R. H. Grant, vice- 
presidents of General Motors. In 
addition to visiting the show, they 
will hold a reception at the Chi- 
cago Club on Nov. 8. 

The “staggering statistics’ de- 
partment of the show released 
facts on the mammoth “Dame 
Fashion” stage production which 
serves as the “front window” of the 
show. Dame Fashion herself will 
reach a height of 18 feet and will 
wear hoop skirts measuring 16 
feet in width. The show in the 
arena will require the largest stage 
in Chicago, while the curtain will 
be 150 feet wide, 73 feet high and 
contain 1,600 yards of material. 

Rehearsals for the show will be 
intensified this week under direc- 
tion of Edward Beck, who con- 
ceived and staged it. As a climax, 
Dame Fashion will present the 22 
makes of cars at each performance. 
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how for Grand O 


Events are Scheduled 


REIGNING OVER the singing, 
Fashion’’ herself, a towering fi 
during the show, this lady wi 
in the International Amphitheater. 





dancing spectacle at the Chicago Automobile show, 
ure 18 feet in height and wearing hoop skirts 
dominate the central arena production climax 





and pictured here, will be “Dame 


16 feet wide. Each afternoon 
ed by presentation of and evening 


the 1940 motor cars 





New Wisconsin Act Adds 


‘Truck for Hire’ Definition 

MADISON, Wis.—Bill No. 855, A, 
which includes in the definition of 
“trucking for hire’ cases of indi- 
rect compensation, became effec- 
tive Oct. 23 with its official pub- 
lication. 

The amendment, which does not 
apply to legitimate private car- 
riers, in its definition of “for hire” 
says that it “includes compensa- 
tion obtained by a motor carrier 
indirectly, by subtraction from the 
purchase price or addition to the 
selling price of property trans- 
ported, where the purchase or 
sale thereof is not a bona fide 
purchase or sale.” 








STUDEBAKER TRUCKS 


Pioneers of Cab-Forward efficiency with 
minimum first cost and final cost 





The ideal TRACTOR-TRAILER vehicle! 


Studebaker Trucks 


pounds gross train rating. 


a 


They are built in both Cab-Forward 
and Standard Series Models. 


* 


They are sold and competently 
serviced throughout America and 


foreign countries. 


a 
Consult your Studebaker 





range up to 
20,000 pounds gross rating — 32,000 





design, 


of utmost economy. 


dealer! 


= space-saving advantages of Cab-Forward 

pioneered by Studebaker in the low 
price field, are enormously important in tractor- 
trailer operations such as this furniture van unit 
recently added by Kroehler Mfg. Co. 


Minimum overall length is readily kept well 
within state highway limits, while all of the ve- 
hicle’s load-carrying capacity may be utilized. 


Studebaker’s traditional low prices and low 
maintenance and operating costs are assurance 


THE STUDEBAKER CORPORATION 
TRUCK DIVISION 


SOUTH BEND, INDIANA 


FOREMOST IN TRANSPORT SINCE 1852 





U.S. Tire’s Dealer Employe 


Training Plan is Praised 


NEW YORK.—The Dealer Em- 
ploye Training Plan, inaugurated 
a few months ago by the U. S. 
Tire Dealers Corp. as a means 
of promoting a more widespread 
use of approved selling methods 
among its dealers’ sales staffs, is 
proving a successful undertaking, 
according to company officials. The 
plan comprises a series of 20 tran- 
scribed “sales casts,” presented one 
each week. 


Following the style of radio and 
screen serials, the transcriptions 
are free from the “stiffness” found 
in many dealer training plans, it is 
said. Each 10-minute dramatiza- 
tion is a 12-inch record “broad- 
cast” to the dealers’ employes 
through his own radio with a 
standard RCA record player sup- 
plied to dealers subscribing to the 
program. 

The stories of these human-in- 
terest “dramas” are built around 
a typical “U. S.” tire dealer and 
his employes. It is through their 
mouths that authentic examples of 
how to use better selling methods 
are disseminated. 


Covering 20 weeks, the program 
provides one “sales cast” to be 
played.each week, followed by an 
open forum discussion in the deal- 
er’s place of business. Each “sales 
cast” is a complete unit in itself 
and tends to drive home at least 
one or two points for better 
selling woven into the trials and 
tribulations in the lives of the 
four men. In making the drama- 
tizations every effort was employed 
to keep the characters and situa- 
tions sympathetic to the working 
habits of the average tire dealer 
employe. 

The records serve as an opener 
for discussion meetings built 
around a leader’s guide, which 
gives brief instructions to the 
dealer on how to conduct the dis- 
cussion. Here the dealer and his 
employes are afforded the oppor- 
tunity to bring into practical rela- 
tion with their daily sales activities 
the selling points brought out in 
each dramatization. Questions, 
based on the script, are devised 
to stimulate definite expressions of 
opinion from the men and to 
kindle discussion on ways of apply- 
ing the better selling methods of 
the dramatization to their own 
local problems. 

The last part of every meeting 
consists of agreement by the em- 
ployes on the definite better selling 
methods they will put into prac- 
tice. The following meeting opens 
with a brief review period to find 
out the results obtained through 
the use of the methods agreed 
upon at the preceding meeting. 

Following its inauguration, the 
plan was found to have resulted 
in activities not originally in- 
tended. For instance, one “U. S.” 
distributor on the Pacific Coast 


developed the idea of securing 
testimonials from local U. S. Royal 
Master tire owners and recording 
them on speak-a-phone records. 
These records are later played for 
prospective customers. 


Flexibility of the plan, company 


Officials point out, also has made | 


it possible for “U. S.” salesmen 
to transport the equipment to 
smaller markets and conduct the 


training program before groups of | 


associate dealer employes. 


New ‘Use’ Tax 
Aids Dealers in 
Kansas City, Mo. 


KANSAS CITY.—Dealers on the 
Missouri side of this city are satis- 
fied over the city council’s passage 
of a 2 percent use tax on motor 
cars purchased outside the state. 
The bill had been pending for sev- 
eral weeks and considerable oppo- 
sition had developed from various 
sources. 

Early this year a “$20 inspec- 
tion fee” had been passed, but 
didn’t hold in a test case. This $20 





fee was charged for all cars bought ~ 


outside of Missouri and was to 
have been paid before a _ city 
license could be obtained. 

Missouri dealers contend they 
have an unfair condition in that 
Missouri has a 2 percent sales tax 
on purchases made in the state but 
no use tax on out-of-state pur- 
chases. Kansas has both a sales 
and use tax. About 5,000 cars 
bought by Kansas Citians last year 
were purchased outside Missouri 
and therefore weren’t forced to 
pay a state tax. 

The Missouri state dealer as- 
sociation prepared a bill for the 
last session of the legislature, hop- 
ing to equalize the situation. But 
in the rush of the closing sessions, 
the bill was buried with hundreds 
of others. 


200 Fruehauf Trailers 
Purchased by Keeshin 


DETROIT.—Harvey C. Fruehauf, 
president of the Fruehauf Trailer 
Co., announces that J. L. Keeshin 
has just ordered 200 Fruehauf 
trailers to take care of the in- 
creased volume of business for the 
Keeshin and Seaboard transporta- 
tion operations. : 

He stated that 100 of these trail- 
ers will be refrigerator units to 
take care of perishable products. 
They are all of the new hi-tensile 
alloy steel construction. The deal 
was completed by C. L. Schneider, 
Chicago branch manager for Frue- 
hauf. 


Chris Sinsabaugh’s sparkling 
“Sparks” column is read by the 
‘‘wide-awake’”’ in the industry. 





pening Saturday ( 
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y GM Opens Its Defense in Federal Anti-Trust Suit 


Govt. Rests Its Case Suddenly 





as to when and how often a dis- 
trict judge should express his own 
solemn convictions. 

“T am not saying that I have 


As Third Week of Trial Ends any in this case but we have here 


(Continued from Page 1) 


the record figures for each year 
since 1929, gave the percentages of 
new GM cars and used cars sold 
by GM dealers on time sales or for 
' cash, and also the percentage of 


the time sales which GMAC 
financed. 


In new car sales, his figures 
showed that new car cash pur- 
chases ranged from 27.16 percent 
in 1929 to 50 percent in 1937. Of 
the time sales, the range to GMAC 
was from 77.4 percent in 1936 to 
| 74 percent in 1932. Used car cash 
sales ranged from 33.82 percent in 
1929 to 48.5 percent in 1938. The 
high percentage of used car time 
sales went to GMAC in 1937 with 
57.7 percent while the low was 46 
percent in 1932. 

In the first heated exchange be- 
tween opposing counsels John 
Thomas Smith, chief GM counsel, 


~e 


RE tg PIAA 


wea 


a situation where, if I should allow 
this motion, there is no opportunity 
ae the part of the government 

: for to have a review by the Supreme 
oe Court, the action of which I cannot 
; undertake to foretell, the decision 
of which I feel in no wise capable 
of prognosticating. 

“If I should allow this motion the 
Supreme Court would not have the 
opportunity to decide what the law 
is in a case which is, as I have 
said, without precedent. 

“The theory of the prosecution is 
that there was a conspiracy to re- 
strain unduly interstate commerce 
in General Motors cars; that is 
the criminal charge, that and that 
alone. All else is means to the end. 

“It is charged that this con- 
spiracy to interfere unreasonably 
or unduly with interstate com- 
merce in General Motors auto- 


clause in a bill “might cause us 
embarrassment.” 

In denying a blank 
the dismissal of the 
against all individuals, on the de- 
fense contention the government 
had failed to prove its case, Judge 
Lindley made a speech of some 
length including many significant 
references to the United States 
supreme court and “the present 
status of the law in this country.” 
He said: 

“This case is, I think, without 
precedent. The theory that under- 
lies the indictment is one which, 
so far as I have learned, is com- 
pletely without antecedent in any 
preceding case. But I don’t know 
that lack of precedent is a bar. 

“Swift vs. Tyson was the law 
in this country for a hundred 
years or more, until it was re- 





















AT STUDEBAKER’S party in New York. Left to right, John J. Kramer, 


distributor of Studebakers in Hudson County, New Jersey; Paul G. Ho: 


ffman 


resident of Studebaker i and Norman Shidle, editor of the Society o 
utomotive Engineer’s Jou . 


head and perfected by certain 
means and methods, namely, the 
specific 
against the defendants in the way 
of forcing financing through 
MAC. 


various 


which, I think, makes a prima 
facie case of all of the facts 
averred in this indictment, a prima 
facie case of what is charged. 

“The question of fact is: Was 
interstate’ commerce in General 


acts charged 


mobiles was effected, brought to a “There has been evidence here (Continued from Page 13, Col. 8) 


ame versed last year. 
ning * Friday charged that other finance|  ;, 
cars companies are prosecutors in this Last year as I sat in the Court ae 


case. The remark came after the 
government objected to defense 
attempts to show habits of other 
finance companies regarding ex- 
tension of leniency to retail buyers 
in event sickness or crop losses 
made payments impossible. The 
witness had testified that GMAC 
did do this. 





of Appeals of the Seventh Circuit, 
I had no more than finished con- 
curring in a decision to the effect 
that the attempt of the federal 
government to tax an agency of 
the state, a judicial agency, was an 
interference with the essential ele- 
ments of government of the state, 
under the doctrine promulgated 




























ring : : . by Chief Justice Marshall over a 
oyal Smith said that showing such | hundred years ago and established 
jing was the heart of the defense, in firmly in Collector vs. Day. 
rds. that they must show GMAC got “y say, I had no more than con- 
for business because “it is best com-/| ojyGeqg my concurrence in that 
pany in world and not for other | Gpinion when the Supreme Court of 
any reasons as charged by g0vern-| the United States wiped out the 
ade | ment. -s «| doctrine, held quite to the con- 
men | Government counsel said ‘“it| trary and overruled Collector vs. 
to i seems this line of attack is to put Day. 
the | other finance companies on trial. “I observed in a late opinion of 
s of | It was then Smith replied: “Other the Supreme Court that one of the 
’ finance companies are not on trial justices recently appointed ex- 
but are the prosecutors in this pressly said that the court has 
case.” ; been reconstructed. The fair impli- 
The government rested its case | cation of that opinion, as I read it, 
unexpectedly Wednesday morning, |i, that precedents may be of little 
l the thirteenth day of the trial, | ,yaij and their lack no bar. 
after presenting 68 witnesses. The “T must confess at the end of 
[o defense made its perfunctory m0-|/17 years upon the bench and at 
* tion for dismissal which was de-|the end of 35 years engaged as a 
the _ nied. lawyer and as a judge, I find less 
itis- The final seven witnesses for the | certainty in the law today than 
sage prosecution were branch managers | at any time in that period. 
otor and assistant branch managers of “I read an article recently in a 
tate. GMAC offices. They were used | law magazine, either an address or 
sev- merely to identify nearly 50 reports|q contribution in the way of an 
ppo- on dealer contacts which govern-| essay on the glorious uncertainties 
ious ment attorneys read into the rec-| of the law, glorying in such uncer-| jigs fe 
ord. In some instances the reports | tainties. 
pec- made references to “getting the aid “I remember last year that in the 
but of the units (manufacturing) in| debates of what I consider the 
$20 getting this dealer in line.” greatest deliberative legislative 
ight | A witness earlier in the week | tribunal on the face of the earth— 
; to was G. Earl Ingram, Eau Claire,|the United States Senate—one of 
city Wis., a member of the Wisconsin/the leaders expressed his pride of 
state senate since 1933 and a mem-| jnconsistency and boasted of it. 
they ber of a s?nate committee in 1933 “Perhaps these comments are of 
that which investigated finance com-|no importance upon this motion 
tax panies ani auto dealer-factory|here, but they are of some impor- . 
but = _ relations:11ps. tance in determining the proper 
pur- He testified that during the com-| standard of conduct of a trial 
ales mittee’s hearings, Nelson C. Dezen- | judge, a district judge. 
cars dorf, a defendant and vice-presi- “The Supreme Court of the tA 
year dent of GMAC, appeared and ob-/| United States is the supreme judi- 
ouri jected to the inclusion in the pro-| cial authority of this country. It 
| to posed legislation of a coercion| should be, and is, I think, the 
clause which would prevent the| greatest judicial tribunal on the wi Ko 
as- factory from telling a dealer where | face of the earth. 4 
the to sell his paper. Dezendorf also| “But the occurrences that I have 2 - & FE E E ae A 
hop- said, according to Ingram, that| mentioned frequently place me in 
But there was no coercion of GM deal- | situations presenting serious prob- : 
ee ers but that inclusion of such a'lems. I find myself in a quandary Wer choad of te cain te Wteciiias setae ilies 
i Se 
= 2-Speed Double Reduction Axle is the gear of the 
ie year! Saves time on the road . . . Cuts maintenance 
L . - . - Gives all-around better truck performance .. . 
a ' : Like two axles in one, Timken 2-Speed has both speed 
ao and pulling power ratios. Simpler, better designed, 
shin with big, husky parts not found in other makes. 
haut Timken 2-Speed is one of three final drives available 
> in the famous Timken 3 for 1 Axle—the rear of the 
ine year! Can be furnished on most makes of trucks. Ask 
rail- about the axles when you buy. And insist on Timken! 
; to 
aie SEE THE TIMKEN AXLE EXHIBIT — SPACE B.4 — NATIONAL MOTOR TRUCK SHOW — NOV. 8-16 
isile 
deal 
der, 
rue- 
‘ SMALLEST SALESMAN on duty at the Los Angeles automobile show was 
in Eimer “Shorty” Spangler, who barely gular stad! of Marshall.Clampett, De Soto THE TIMKEN DETROIT AXLE COMPANY - DETROIT, MICHIGAN 


he regu 
This 26-year-old salesman is ont equine Chak of Marehel-Se 
dealers, and was assigned to show y , 
hese ie Peggy McCoy atop a 1940 De Soto sedan 


is prospect 





WISCONSIN AXLE DIVISION « OSHKOSH, WISCONSIN 
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Special to Automotive News 


BOSTON. — Metropolitan Boston 
dealers pronounce their “Open 
House” a real success. It was an 
innovation in that the show was 
carried on in the showrooms of 
the dealers. 

Some months ago the Boston Au- 
tomobile Dealers Assn. took an 
option on Mechanic’s Building, 
where shows have been held for 
years. A month later at a meeting, 
a trial vote was taken with 6. 
majority voting against holding e. 
show. Later it was voted to cance’ 
the option. As time passed dealers: 
talked of an open house week like: 
the Washington’s Birthday event: 
which is a big success annually. 
As the date neared, action followed 
quickly. 

A meeting was called for zone 
managers, distributors and dealers. 
It was decided then to include all 
dealers in the Metropolitan Boston 
group. Plans were outlined by 
President Fred W. Nichols and 
Vice-President A. L. Danforth, of 
the dealer association, and C. S. 
Henshaw, an executive with a big 
distributor, who knows showman- 
ship. Suggestions were made, and 
the cost for open house was guar- 
anteed. Nichols, Danforth and 
Henshaw comprised the committee. 

Things began to hum. One news- 
paperman received from Gov. Sal- 
tonstall a statement on the execu- 
tive office stationery, with the 
state seal in an upper corner and 
his signature. He had six reprints 
made and sent to the newspapers, 
which made two-column cuts to 
run with stories on Governor’s 
Day. 

The newspaperman had previ- 
ously taken a photographer to 
City Hall where Mayor Maurice 
J. Tobin met Nichols and Dan- 
forth, posed for a picture while 
looking at a show week placard, 
and wrote a proclamation declar- 
ing it Open House Week. The same 
procedure was followed in making 
prints for all the papers and Tues- 
day, Mayor’s Day, three-column 
cuts were at the top of the stories 
calling attention to show week. 
Meanwhile, -permits were secured 
for parades from police, park of- 
ficials, etc. 

Tuesday at 10 a. m. one 1940 
car of every make was checked 
in at an open field uptown. Also 
three ancient cars, with people 
wearing attire of 40 years ago. 
A parade started down in Boston, 
went through the motor district, 
then out into the suburbs of the 
metropolitan dealers. A sound 
truck led the way. 

Every 1940 car was driven by a 
young woman, with other women 
as guests, giving it an atmosphere 
of glamour. 

Wednesday morning all the local 
newspapers carried three - column 
cuts of the girls grouped around 
the old cars. The parade was re- 
peated Thursday. Tuesday after- 
noon a boys’ band of 100 pieces, 
with six girl drum majors paraded 
through the motor district and 
ended with an hour’s concert. 

Wednesday there was a parade 
of the automobile pioneers. 

At Hotel Lenox there was a 
luncheon with more than 30 men 
present who sold cars 25 or more 
years ago. It was voted to form 
a permanent organization to carry 
on the traditions of pioneer days. 
Another three-column cut featured 
the stories in all papers Thursday. 
Movie men took pictures. 

Those were activities to create 


Salons Replace 
Montreal Show; 
Chrysler Is Set 


MONTREAL. — Since there will 
be no automobile show in Montreal 
this winter, salons will be held in 
local hotels by various manufac- 
turers. 

Chrysler will hold a show of its 
1940 models in the lobby of the 
Mount Royal Hotel Oct. 28-Nov. 4. 

Special preparations are being 
made to make it possible to show 
the respective body types and color 
and trim combinations of as many 
models as possible. A special acces- 
sory exhibit will also be on display. 


Boston’s ‘Op 
Hailed as Big Success 
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9 outside. Orchestras, fashion shows, 

en Ou Se moving pictures, organ recitals, 

paintings by old and modern mas- 

come were some of the special fea- 
ures. 


Some dealers reported that they 
did more business when the week 
was half over than during the 
entire week at last year’s show. 
They said the salesmen appreci- 
ated talking to customers without 
interruption. Some customers said 
it was worth while not to be 
pushed aside in crowds. With cars 
at the door it was easy to make 
demonstrations. Customers able to 
drive to showrooms made it easier 
to make appraisals and _ secure 
prospects. Dealers who lacked cars 
said they could have done much 
more business if they could make 
quick deliveries. 





















NEWARK, N. J.—A record num- 
ber of visitors at the 33rd annual 
Newark Automobile Show, repre- 
senting an increase of 20 to 30 per- 
cent over previous local exposi- 
tions, was predicted by Show Man- 
ager William L. Mallon on the 
basis of attendance during the first 
several days. The show closed here 
Saturday night, after a week’s run 
at the 113th Infantry Armory. 

A corresponding sharp increase 
in show sales also was forecast. 
Several exhibitors had been forced 
to add to sales staffs in order to 
handle the unusually heavy crowds. 


news and get a real break in 
the papers. The background com- 
prised decorations and programs in 
showrooms. On windows were cir- 
cular posters six feet wide calling 
attention to “Auto Show Week.” 
Placards were carried on cars and 
many trucks in all lines of busi- 
ness, and in the windows of stores. 
Newspapers got out the usual show 
editions. 


Many showrooms were decorated 
inside and out with flags and 
bunting. Red flares burned at night 


Record Attendance, Sales 
Feature Show at Newark 







More than $100,000 worth of new 
models and accessories, as well as 
a line of motorcycles, were shown. 
Special days during the show in- 
cluded suburban day. 


The show was staged by the 
New Jersey Automobile Exhibition 
Co., in co-operation with the New- 
ark Automobile Trade Assn. The 
show committee, besides Mallon, 
included Clarence E. Fisher, Ed- 
ward J. Foley, Horace A. Bonnell, 
Alfred De Cozen, George F. Fisch- 
ah Glenn W. Tisdale and David E. 

e. 





MOTORISTS SEE BETTER. , 


o 





WITH GREATER SAFETY |, 





L-O-F HI-TEST SAFETY 


aed 






PLATE GLASS... 








@ Clear, undistorted vision is vital to the 
greater safety of motoring—to greater motor- 
ing comfort. And in many of the 1940 models 
both drivers and passengers get far better 
vision with far greater safety. For in side 
windows as well as the windshields, these cars 
are equipped with the new L-O-F Hi-Test 
Safety PLATE Glass. 

Why PLATE Glass? Because this finer 
glass is manufactured by precision processes 
—ground like an eyeglass and polished like a 
gem. These processes eliminate the distortion 
waves—the zigzag, shimmering effect—com- 
mon in sheet glass. 

Through PLATE Glass, motorists see 
clearly, sharply, distinctly. Back seat pas- 
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By George E. Shelley 
Staff Correspondent 
HARRISBURG, Pa. — (UTPS) — 
Excavation, the biggest task of the 
contractors building the 160-mile 
Pennsylvania Turnpike, is now 
nearly two-thirds completed. 


Total excavation for cuts and 
fills will be about 25,312,810 cubic 
yards, with an additional 763,070 
cubic yards of rock to be taken 
from the seven tunnels. 

A great concentration of road- 
builders’ equipment, representing 
an investment of about $30,000,000 
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Excavation Almost Finished 


For Penna’s Super Highway 


| by the contractors, has made pos- 
|sible the rapid progress that con- 
struction of this super-highway be- 
tween Harrisburg and Pittsburgh 
has followed since late last Oc- 
tober. The highway is fast taking 
shape and contractors’ officials, 
commission representatives and 
other authorized persons are now 
able to drive the subgrade for 
practically the entire distance. 


Since 3 percent grades and 6 
degree curves have been fixed as 
maximums for the turnpike, it is 
seldom possible to follow the nat- 


ural contour of the ground for long 
distances. As a result, hills are 
being cut down and valleys filled 
in order to provide a roadway 
level and straight enough to meet 
the requirements adopted. The 
problem is accentuated by the 
rough, mountainous terrain through 
which the turnpike passes.. This 
highland location has the advan- 
tage of reducing drainage costs but 
is accompanied by a correspond- 
ing increase in the excavation re- 
quired to keep grades and curves 
to a minimum. 


The largest cut on the turnpike 
will be through Clear Ridge Moun- 
tain near Everett, Bedford County. 
It will be 150 feet deep at the crest, 
380 feet wide, and 2,600 feet long. 
More than 1,130,000 cubic yards of 
earth and rock will be excavated. 


Trucks Held Unaffected 


By Rails’ Propaganda 


Special to Automotive News 

NEW YORK.—Although deplor- 
ing the increased costs and incon- 
venience forced upon motor trans- 
portation as a result of railroad 
propaganda, Arthur C. Butler, mo- 
tor truck department manager of 
the Automobile Manufacturers 
Assn., declared in a talk here that 
the anti-truck campaign “has paid 
negligibly in dividends to its 
sponsors” and “has _ not caused 
traffic to be diverted from high- 
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sengers get the same undistorted vision that 
the driver has long enjoyed. For years all 
cars have had Safety PLATE Glass in the 
windshield — proof enough of the Better 
Vision that PLATE Glass affords. 

And motorists get a far safer safety glass. 
A remarkable new plastic interlayer—unbe- 
lievably tough, strong and flexible — gives 


the glass the ability to absorb unusual shocks— 


provides far greater protection against injury. 


Cars equipped with L-O-F Hi-Test Safety 


VITAL 


—clearer because it’s plate. 


PLATE Glass in side windows as well as 
windshields have a definite plus value—a new 
sales appeal in added beauty... clearer vision 
...greater safety. When replacing broken 
windows or windshields for your customers, 
give them the outstanding advantages of this 


finer glass. It’s safer because it’s laminated 


There is a L-O-F Distributor or Dealer 
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nearby to serve you promptly and efficiently. 
Libbey-Owens-Ford Glass Company, Toledo. 


LIBBEY: OWENS: FORD 


HI-TEST SAFETY PLATE GLASS 


NECESSARY IN THE WINDSHIELDS 
IN THE SIDE WINDOWS 


o 
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THIS L+O-rF 


“PLATE’’ MARK 


OF QUALITY IDENTIFIES THE 
NEW GLASS 





ways to other means of transpor- 
tation.” 

Addressing the Interstate Con- 
ference on Automotive Taxation, 
held here under sponsorship of the 
American Petroleum Industries 
Committee, Butler stated: 


“The anti-truck campaign has 
not, generally speaking, seriously 
hurt the growth of motor trans- 
portation. Particularly is this true 
when consideration is given to the 
millions of dollars that have been 
expended. 


“Little, if any, traffic has been 
turned from highways to railroads 
as a result of their activity. For 
that reason it is a mystery why the 
amount of money, expended to de- 
feat motor truck competition in 
legislative halls, is not expended to 
improve railroad operating con- 
ditions.” 4 

Terming current railroad attacks 
on private truck owners “a subtle 
appeal for support of the common 
and contract carriers in the cam- 
paign against privately operated 
trucks,” Butler declared that lead- 
ers in the for-hire truck industry 
“have for a long time been fa- 
miliar with this  anti- highway 
transportation campaign, and it is 
extremely doubtful that they will 
become a party to railroad ac- 
tivity in this respect.” 


“It may be superfluous to men- 
tion,” he added, “that the railroad 
contention that private trucks are 
‘tools of big business’ is far re- 
moved from the facts. There are 
approximately 3,600,000 privately 
operated trucks now on the high- 
ways, of which some 2,000,000 are 
individually owned and largely in- 
dividually operated. Of the remain- 
ing 1,600,000, approximately 810,000 
trucks are operated in fleets of 
from two to seven units, while 
790,000 are accounted for by some 
20,000 fleets of eight or more trucks 
each. One million farmer-operated 
trucks are very largely included in 
the 2,000,000 individually owned 
classification and represent opera- 
tions on some 900,000 farms.” 


After reviewing current attacks 
on the private truck owners and 
proposals to place them under ICC 
regulation, Butler declared the 
National Council of Private Motor 
Truck Owners was organized “none 
too soon.” He said the association 
warrants the support of private 
motor truck owners, large and 
small, as well as the trade associa- 
tions that recognize the need for 
unity in meeting their problems in 
the states and at Washington. The 
council now represents the owners 
of 400,000 trucks used in industry 
and, through National Grange af- 
filiation, the 1,000,000 vehicles oper- 
ated by farms. 


Colo. Dealers Ask 
Limit on Collecting 


Of Excise Taxes 


DENVER. — Denver automobile 
and truck dealers have requested 
that a ballot title be fixed for a 
proposed constitutional amend- 
ment, which would limit collection 
of state excise taxes on tangible 
personal property purchased in 
Colorado to the actual cash in- 
volved in the transaction. 


Under the present law, any per- 
son turning in a used automobile 
or other item of personal property 
on a new unit must pay the sales 
or use tax on the full value of 
the new article. The proposed 
amendment would limit collection 
of the sales tax to the cash paid 
after the value allowed on the 
used article had been deducted 
from the value of the new. 

Sponsors of the petition are Dean 
Gillespie, president of the Colorado 
Automobile Dealers Assn.; F. J. 
Altvater, president of the Denver 
Automobile Dealers Assn., and Tom 
Braden, secretary of both organi- 
zations. They will circulate peti- 
tions for signatures and if a suf- 
ficient number are secured, the 
proposal will appear on the general 
election ballot next year. 


Keep abreast of current truck legisla- 
tion in Automotive News’ truck section. 








20 Percent Above Year A go 


DETROIT. — According to the 
National Standard Parts Assn. 
sales index, sales of automotive 
merchandise in September showed 
an increase of one percent over 
August. This is 10 percent above 
September last year. 


Average monthly sales for the 
first three quarters of this year 








Announcing the Most Vital 
Book of the Year on 
Selling—Just Published 


STEP OUT AND SELL 


By WILLIAM E. “BILL” HOLLER 
General Sales Manager, Chevrolet 


Everyone in the automobile in- 
dustry knows “Bill” Holler, the 
record-crashing General Sales Man- 
ager of Chevrolet. One of the most 
astute sales executives in the 
United States, Holler has built for 
himself an enviable reputation not 
only as a great salesman, but as 
the creator of some of the most 
far-reaching developments in the 
sales end of the industry. Now he 
has written a book in which he 
shares some of his sales expe- 
riences and philosophies. This is 
no ordinary book. It is inspiring, 
dynamic and packed from cover to 
cover with sound sales sense. No 
one can fail to read “Step Out and 


Sell” without getting a great deal |. 


of benefit from it. Even if you sel- 
dom read, take an evening off to 
spend with Holler in his new book. 
You will not regret it! 


Some of the Inspiring 
Sales Messages 


Sales Symphony in C-Major 
12 Fundamentals of Selling 
Try the Committee Way 
Never Forget a Customer 
Hannibal’s Sales Offensive 
Using the Talents You Have 
Sell Yourself on Selling! 


Put a copy of “Step Out and Sell’ in 
the hands of every one of your sales 
and service men. It will give them a 


1.50 


Size 6x9 inches. 
Clip and Mail Coupon 


In striking cloth #28 ce. 
Comes in a gift container. 
Now — Today! 


A handsome distinctive gift. 
Each copy contains a pic- 
ture of “Bill”? Holler. 


| 
! 2751 E. Jefferson Ave., 

| Detroit, Michigan 

SM sa 6 copies of Bill Holler's 
| new book, ‘Step Out and Sell.’ 
| ree ae each. Includes gift con- 
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Parts Sales Index Shows Slight Gain in September 
First Nine Months Rise 


are 20 percent above the same 
period for last year. 


Replacement parts shipped to 
wholesalers in September were two 
percent above August and nine 
percent above September a year 
ago. The monthly average for 
nine months is 19 percent above 
the first nine months of 1938. 


Shop equipment and tools ship- 
ped to wholesalers in September 
declined eight percent, but this is 
still five percent ahead of Sep- 
tember last year. Average monthly 
sales for the first nine months are 
12 percent above the same period 
last year. 


Original equipment shipped to 
vehicle manufacturers in Septem- 
ber showed an increase of 33 per- 
cent above August which places 
this index 43 percent above Sep- 
tember, 1938. The monthly average 
for the first three quarters of the 
year is 46 percent above last year. 


Export shipments in September 
declined three percent, but this 
index is still 16 percent above 
September, 1938. Export shipments 
for the first nine months are 11 
percent above the same period of 
last year. 


Seattle Dealers 
Are Happy Over 


‘Showroom Show 


SEATTLE.—Reports at the Se- 
attle Automobile Dealers Assn. 
meeting, following the “showroom 
show” week, indicated a highly 
satisfactory situation and success 
of the affair. 


All dealers were highly pleased 
with show week. An _ estimated 
20,000 contacts were made with 
prospective purchasers. 

Dealers reported a high type of 
persons visiting the various show- 
rooms. These appeared seriously 
interested in buying new cars. The 
mere sightseers and “camp follow- 
ers” were absent, it was stated. 

Every dealer reported a busy 
week. Many sales were made. But 
Seattle dealers are still troubled 
with a great shortage of 1940 cars. 
So deliveries can’t be made. 


Packard Cuts 
Its Net Loss 


DETROIT.—Packard Motor Car 


9 


Co. and its subsidiaries report for | an 


the nine months ended Sept. 30 a 
net loss of $2,050,092, against a 
net loss of $3,298,790 in the 1938 
period. 

September quarter indicated net 
loss was $1,009,476, against net loss 
of $2,053,825 in the September 
quarter, 1938, and a net loss of 
$1,270,945 in the June quarter, 1939. 


Chris Sinsabaugh’s sparkling 
‘‘Sparks’”’ column is read by the 
‘‘wide-awake’’ in the industry. 
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Penna. to Honor 
Good Motorists - 
In Each City 


HARRISBURG, Pa. — (UTPS) — 
In a movement to give good mo- 
torists favorable publicity and rec- 
ognition, comparable to the adverse 
publicity received by careless driv- 
ers, the Pennsylvania Motor Fed- 
eration’s safety committee has just 
approved a new “The Motorist of 
the Week” plan. 

Complete details, together with 
numerous suggestions for putting 
the idea across in each community 
in which the federation has clubs, 
are contained in a letter to all club 
secretaries and managers. 

In each community, “The Motor- 
ist of the Week” will be nominated 
by club members, police officials 
and others in position to learn of 
noteworthy safe driving achieve- 
ments. Final choice will be made 
by a committee, including a re- 
sponsible motor club official as 
chairman, the local chief of po- 
lice and prominent officers of serv- 
ice clubs, women’s clubs and sim- 
ilar organizations. 

“The motorist thus selected,” the 
federation points out, “will have 






the distinction of being featured | 


in a regular local newspaper de- 
partment in which the honored 
driver’s photograph and a descrip- 


tion of his record or performance ' 


will be published.” 

In choosing “The Motorist of the 
Week,” the committees will recog- 
nize any and all outstanding fac- 
oo which contribute to good driv- 
ng. 


Production Starts 
Nov. 1 on Willys’ 
°40 Station Wagon 


TOLEDO. — Production of the 
new Willys’ station wagon will be- 
gin Nov. 1, and will bear the lowest 
price tag in history for such a 
model, according to J. W. Frazer, 
president of Willys-Overland Mo- 
tors, Inc 

Frazer said the new station 
wagon will be sold at $779 f.o.b. 
Toledo before taxes and transporta- 
tion. 

The Willys’ station wagon is de- 
signed as a sports-utility car for 
all purposes, Frazer said. The front 
is streamlined, with one-piece hood 
and chromium fittings. The riding 
compartment is all safety-glass en- 
closed, and the body is finished in 
a double tone of ash and mahog- 


y. 
Roomy, full-width seats with two 
front and one rear doors, are 
features of the new station wagon, 
which has a drop entry in the 
rear, giving access to ample space 
for light hauling. 


New Insulation Offered 


AKRON. — A special hard rubber 
called Albonite, suitable for insulating 
the fe radi type of collapsible auto- 
ae e radio antenna, is announced by 

F. Goodrich laboratories. 


| 
a 


ENTERING ITS SECOND year on Broadway, ‘“Hellzapoppin’ ’’, the popular 


revue starring Olsen and Johnson, 


automobile needs servicing after a year’s strenuous use, 


turn to Quaker State. 


still plays to packed houses. Even a comedy 


so Olsen and Johnson 





NASH MEN inspect the new Nash Deluxe catalog at Buffalo. — is BR 
Israel, assistant general sales manager. Left to os 

Lakes regional manager; R. M. Kelly, 
Roy Boscow, assistant to general sales manager of 
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The News of Automotive Advertising 





By Pete Wembhoff 


ducer or importer so to sell or | 


Fuel Ads 


Drastic ordinance, regulating ad- 
vertising of gasoline and motor 
fuels, has been passed by the 
Oklahoma City council with emer- 
gency provisions to put it into 
immediate effect. It’s understood 
that other southern cities are 
studying the ordinance and its 
results with a view to similar 
action. 


Ordinance provides for regula- 
tions of retail gasoline advertising 
in all its forms, prohibition of 
misleading advertising, adultera- 
tion and misbranding of such 
products, as well as providing for 
a $19 fine for each day of offense. 


Requires that a sign not less 
than eight inches in height and 
eight inches in width be posted 
on all pumps showing the price 
and stating whether or not this 
includes taxes, the kind of gaso- 
line, its character and its name 
or brand. 

Another section provides that if 
the price is placed on any “sign- 
board, building, card, banner or 

other object in, or about, near or 
adjacent to the premises of a 
filling station, or in any advertise- 
ment in a newspaper, handbill, 
circular, book, pamphlet, letter or 
other advertising medium, then it 
shall be necessary not only to state 
the price, but to state whether the 
price quoted includes taxes, and 
to state the kind, character and 
name or brand of the gasoline 
or other motor vehicle fuels for 
which the price is stated.” 


Ordinance further provides that 
no banner, sign, placard, poster, 
streamer, card or other advertising 
medium as will “render the sign 
advertising gasoline or other motor 
vehicle fuel offered for sale, sus- 
ceptible of being read in conjunc- 
tion with any other sign, banner, 
placard, poster, streamer, card or 
other advertising medium and 
thereby be misleading to any per- 
son reading the same from any 
public street or highway.” 


In radio advertising the price 
of the gasoline must be stated 
as well as the price quoted 
including taxes, the kind, char- 
acter and name or brand of 
the gasoline for which the price 
is stated. 


Another section “shall not be 
construed to prohibit any person 
from selling or offering for sale 
under his own trademarks, trade 
names, brands or the words ‘no 
brand’ the product of any manu- 
facturer, refiner, producer or im- 
porter, if such person has first 
obtained the written authorization 
of the manufacturer, refiner, pro- 


offer for sale such product.” This 


AERO ERO TOW RTRSY RE Oe 


must be obtained prior to sale of | 


the gasoline. 


Folds 

Country Home, 62-year-old mem- 
ber of the Crowell-Collier Pub. Co. 
family, will suspend publication 
with its December issue. Monthly 
mag’s circulation, goodwill, etc., 
will be retained by publishing com- 
pany. 

Thomas H. Beck, Crowell-Col- 
lier prez, said “the game is not 
worth the candle and we prefer 
to concentrate in more promising 
and profitable fields.” Other 
mags of the company include 
Collier’s, American, Woman’s 
Home Companion. 

Country Home was established 
in 1877 as Home and Fireside. Its 
monicker was changed in 1930. 


Advances 


ABODE OL RS LL A 


Winn J. Eller, adrector of New — 


York Post, announces the appoint- 


ment of Larry Starr as national | 


advertising manager. 

Starr has, since 1935, been 
charge of the paper’s automotive 
advertising. Previous to the Post, 
Starr was with the New York 
Times for five years. 


Named 

Francis N. McGehee becomes 
general sales manager of Outdoor 
Advertising, Inc., effective Nov. 1. 

For past 17 years McGehee’s 
been with Scripps-Howard News- 
papers in sales and_ executive 
capacities. 


Campaign 


in | 


Newspaper and trade paper ad- | 


vertising has been scheduled by 
the Autosleeper Corp. of Newark, 
for its twin bed designed for any 
1940 sedan model Plymouth, Chev- 
rolet or Ford. The product, which 
was first shown at the National 
Automobile Show in New York, 
will be sold only through dealers 
representing the three cars named, 
and no sales will be made through 
accessory dealers, department 
stores or mail order houses. 

Copy will run at frequent in- 
tervals during the cycle of auto- 
mobile shows. Campaign is being 
directed by Edward F. Korbel and 
Worth Colwell, New York. 
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On Rights of Management 


(Continued from Page 1) 


ments with the union to force 
workers into the union. 

While the present situation has 
created a deplorable condition for 
both Chrysler Corp. dealers and 
distributors, as well as manage- 


‘ment and workers which manage- 


ment would like to adjust, there 
seems no alternative at the present 


| time. Past performance of the CIO 


leaders would indicate that accept- 
ance of their closed shop demands 
by management would likely ac- 
centuate rather than ameliorate 
the chaotic production conditions 
which led to the present impasse. 
Unfortunately, although the union 
has hailed every peaceful settle- 
ment of differences in the past as 
a victory for itself, the satisfac- 
tion expressed at the time of 
achieving peace has been short- 
lived. For instance, the first con- 


' tract was entered into by the union 


'and Chrysler on Apr. 6, 1937. 


A 


' clause in the contract read: 


“The union will not cause or 


| permit its members to cause, nor 
| will any member of the union take 


part in, any sitdown or stay-in 
strike or other stoppage in any of 
the plants of the corporation dur- 


| ing the term of the agreement.” 
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This contract further provided 
machinery for adjusting differences 
without resort to strike. 

Yet during the period from Apr. 
6, 1937, to Sept. 30, 1939 the cor- 
poration reports there were 84 
strikes, 65 slowdowns, 64 evictions 
from plants involving 91 employes; 
18 instances of plant picketing, 
mostly to collect dues, and 100 
cases of intimidation involving 136 
employes. 

Production of 1940 models was 
started Aug. 15 this year. Slow- 


with production in Dodge Depart- 
ment 114 (heat treating) off 25 
percent compared with 1939 models. 


| Aug. 23, the day following the first 


OR RC ae 


es 


previews of new models, the cor- 
poration met with union officials 
to discuss the slowdown problem 
which had then been troublesome 
for more than a week. These meet- 
ings got nowhere and on Aug. 28 


» and 29, slowdown and “skipping” 


ma Me ee 


spread to the Chrysler Jefferson 
and Kercheval plants in Detroit. 
At the Jefferson plant, men in first 
and second shifts in Department 
71 (oil pump machining) slowed 
down production and then stood 
idle at their operations for a half 


_ | hour before quitting time. 
1 in | 


l by | 
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At the Kercheval plant four 
bodies were “skipped” each day, 
each shift, in the enamel spray de- 
partment. On Sept. 5, slowdowns 
spread still further at Dodge with 
men in the press room refusing to 
turn out the same amount of work 
as they had on the previous year’s 
models. 

The “body-in-white” assembly at 
Dodge cut its production to 8% 
bodies an hour against 12 the year 
before. This then was _ further 
spread to the foundry, where men 
working on cylinder block cores, 
cut output from 70 to 55 jobs an 
hour. 

At the same time the body trim 
employes at Dodge cut the output 
of tucking headlining from seven 


MARKING DEBUT 
‘introduction of its new 
designed for heav 

and is featured by § 
savy duty taxi clutch, 
details. 


jobs an hour to 5%. On Sept. 18, 
however, normal production was 
resumed in the cylinder block 
cores department, but slowdowns 
in other departments were intensi- 
fied. 


On Sept. 27, the National Labor 
Relations Board conducted elec- 
tions in all Chrysler plants, which 
established CIO as the bargaining 
agency. The following day the cor- 
poration offered to extend the ex- 
isting contract which would expire 
at the end of the month. The offer 
was refused by the union, al- 
though for several months the 
union had been operating with the 
corporation under extensions of the 
— granted by the corpora- 
ion. 


Between Oct. 2 and 6, slowdowns 
again were intensified at Dodge 
and the output in cylinder block 
cores division was again cut from 
70 to 55 jobs an hour. Factory 
manager at the Jefferson plant was 
notified that a 25 percent reduc- 
tion in operations would be ef- 
fected by the union on Oct. 3. On 
that day motor assembly opera- 
tions were reduced approximately 
25 percent by slowdown. 

On Oct. 6, the corporation dis- 
missed men at the Dodge plant 
who refused to do their work and 
who flouted discipline. Slowdown 


I Chrysler Peace Hopes Hinge on Closed Shop Deman 


” Corporation Stands Firm 
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TWO “TEAMS” of actresses, who handled Chevrolet’s style presentation at 
the New York Automobile show, were flown to the Detroit show via American 
Airlines last week. They will also appear at the Chicago Amphitheater through- 
out the Chicago show next week. Here is B. A. Koether, in charge of Chevrolet’s 


show exhibits, meeting the grou 
Allison, Mary McCormick, Pilot 


at Detroit ai 
. H. Talbot, Barbara Brooks, an 


ort. Left to right, Luranna 
Avelia Rice. 





to a statement from W. T. Keller, 
president, issued Friday morning. 

“It is perfectly clear to me,” said 
Keller, “that the CIO union has one 
paramount objective: that is to 
make us a party to collecting union 
dues. 

“As I analyze the situation, un- 
less they get a closed shop, a union 
shop, a preferential shop, or some 
other arrangement which forces 


and skipping was then further in-|men to pay dues in order to con- 


tensified, reducing production 50 
percent in some operations and 
making continuous operations in 
other departments impossible. 

The plant was then closed but 
reopened each shift each day to 
provide an opportunity for men to 


tinue to work in our plants, they 
will continue to use the collective 
bargaining machinery to coerce 
and intimidate the men into pay- 
ing dues. 

“That has been happening under 
the contract we had with the CIO 


return to work if they desired. | union for 2% years. 


Each day, however, the corpora- 
tion charges, the men resorted to 
the same slowdown tactics which 
made it impossible to operate after 
a few minutes of fruitless effort. 
R. T. Frankensteen, representing 
CIO, has denied that the slow- 
downs existed and has insisted 
that the corporation had attempted 
to speed up operations. The cor- 
poration, on the other hand, has 
not only denied the speedup 
charges but has also provided proof 
of deliberate slowdowns and last 
week-end proposed a formula for 
establishing production rates which 
was generally recognized as defin- 
itely eliminating that portion of 
the dispute from the negotiations 
and leaving only the question of 
closed shop still to be discussed. 
While this formula did not go so 
far as to grant the union its de- 
mand for a voice in setting pro- 
duction schedules, which the cor- 
poration had characterized as an 
effort to “Sovietize” its plants, it 
was eminently fair and completely 
devoid of excuses for rejection. 
This proposal, as stated before, 
left only the demand for a closed 
shop with its implication of a fu- 
ture demand for a check-off sys- 
tem, which would mean that the 
corporation automatically would 
be added to the membership com- 
mittee of CIO under mandate to 
collect union dues and to prohibit 
men not members of the union 
from working in its plants. This 
is a position that the corporation 
will not likely assume, according 





into the commercial car field, Buick announces the 
Series 41-T taxicab model, a low cost unit specially 
duty service. The aoe Buick cab is on the Series 40 chassis 
sign 
ao yd signals, special cab lights and other 


and equipped body, oversize brakes, 


“I recognize the necessity for 


ae 


NAVY PIER... 


collective bargaining procedure to 
handle grievances. Not only did the 
contract provide such machinery, 


but so far as grievances are con- 


cerned it operated. 

“We wish again to establish 
sound bargaining procedure for 
this purpose. But we are unwilling 
to have collective bargaining pro- 
cedure used as a racket to keep 
our plants in a constant turmoil 
for the purpose of strictly CIO 
union activities. 

“Whether a man belongs to a la- 
bor organization is up to him. If 
a workman is a willing member of 
a union, it seems to me he should 
willingly pay his dues. The com- 
pany ought not to be expected to 
make him pay his dues. The com- 

(See CHRYSLER, Page 19, Col. 5) 
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Wisconsin 


(Continued from Page 1) 


mittee of the WATA are R. M. 
Hansen, West Bend; E. L. Ben- 
ning, Kenosha; O. H. Braeger, 
Milwaukee; A. F. Gilsdorf, Fond 
du Lac; J. H. Brevik, La Crosse; 
George H. Lindblom, Milwaukee; 
James Stathas, Green Bay, and J. 
L. Wright, Lancaster. 

Named to the factory-dealer re- 
lations committee are Braeger, 
chairman; Frank J. Kuhl, Mil- 
waukee; E. A. Fritsch, Manitowoc; 
R. C. Zastrow, Racine, and F. A. 
Spearbraker, Clintonville. 

Members of the tax and legisla- 
tive committee are Lindblom, 
chairman; E. W. Fischer, Mondovi; 
E. C. Deising, Milwaukee; C. H. 
Lehman, Prairie du Sac; H. O. 
Hornburg, Hartland; A. E. Rogers, 
Eau Claire; S. J. Darwin, Grand 
View, W. A. Kastner, Mauston and 
Stathas. 

On the dealer-finance committee 
are Wright, chairman; Stathas, 
Brevik, Fischer and A. E. Rogers, 
Eau Claire. Hansen is chairman of 
the dealer-insurance committee, 
with the other members including 
Braeger, Deising and A. C. Ren- 
ner, Milwaukee. 

The association will embark 
upon a membership drive in 1940, 
and Gilsdorf was named chairman 
of this committee assisted by 
Wright, Fritsch, P. J. Portman, 
Wausau; V. W. Allen, Shell Lake; 
L. D. Frint and A. J. Dahl, both of 
Milwaukee. Fritsch was named to 
head the convention committee. 

A program of simplifying rules 
of conduct and sales methods for 
automobile dealers was worked out 
at the conference, which wag at- 
tended by Harlan A. Kelley, special 
attorney for the division of con- 
sumer credit, and John Doyle, 
supervisor of the division. Further 
conferences on this program will 
be held. 


Sixth Annual 


NATIONAL 
MOTOR TRUCK SHOW 


Highway Transportation 


On Display! 


CHICAGO 


November 8 to 16, inclusive 


Once more the Highway Haulage Industry places itself on exhibi- 
tion before the American public. Trucks, Trailers, Tractors, Com- 
mercial Vehicles and Bodies, Diesel Engines, Buses, Gasoline 
Engines, Supplies and Accessories will form an inspiring display 
in this ideal exhibition hall. 


You Can’t Afford to Miss It 





NATIONAL MOTOR TRUCK SHOW, Inc. 


420 Lexington Avenue, New York, N. Y. 
or, Navy Pier Chicago, I11.—Whitehall 7765 


“Highway Transportation Serves Everyone” 
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Interstate Conference Urges Slash in Car Taxes 
Seek End of Trade Barriers, 


AUTOMOTIVE NEWS, OCTOBER 30, 1939 


Adoption of Uniform Laws 


Special to Automotive News 

NEW YORK.—Resolutions call- 
ing for automotive tax reduction, 
dedication of automotive taxes to 
related uses only, elimination of 
duplicating federal automotive 
taxes, removal of interstate 
tax and regulatory barriers and 
the adoption of uniform state mo- 
tor vehicle laws, were adopted at 
the closing sessions of the Inter- 
state Conference on Automotive 
Taxation here. The conference 
was under sponsorship of the 
American Petroleum Industries 
Committee, and _ representatives 
from 16 states from Maine to Texas 
were in attendance. 

The resolution urging elimina- 
tion of duplicating federal automo- 
tive taxes estimated that such 
levies take one-third of a billion 
dollars from the motorists’ pockets. 
Pointing out that motorists are 
now paying more than $1,000,000,- 
000 to states in special automotive 
taxes, the resolution asserted that 


Steel Production 
Hits 10-Yr. High 
At Youngstown 


YOUNGSTOWN, O.— Youngstown 
district steel output last week rose 
to a 10-year record. Ingot produc- 
tion hit 95 percent, up 1 point from 
the previous week. 

Actual tonnage produced is prob- 
ably higher than it was in 1929 
since several open-hearth furnaces 
have been rebuilt and enlarged 
since. Of the 83 open-hearth fur- 
naces, 73 are active. Of the 25 blast 
furnaces, 21 are making iron. 

With iron and steel production at 
the highest peak since 1937, opera- 
tions at the Lorain plant of the 
National Tube Co. last week con- 
tinued at near capacity. Five blast 
furnaces, 11 open hearths and the 
Bessemer converter, working a 
double turn, comprise the steel 
department’s schedule. The pipe 
mill has nearly all units working. 


e 
Canadian Car 
* * * 
Financing Dips 

MONTREAL.—A total of 10,128 
new and used cars were financed 
for $4,100,668 in Canada during 
September compared with 13,998 at 
$5,564,690 in the previous month, 
and 11,863 at $4,889,261 a year ago, 
according to the Dominion bureau 
of statistics. 

During the nine months of the 
current year 119,836 vehicles were 
financed for $49,222,174, against 
132,596 units at $57,020,710 in the 
same period of 1938. 


Dealers Get Displays 
For Auto-Lite Battery 


DETROIT.—The Auto-Lite Bat- 
tery division of the USL Battery 
Corp. is distributing a novel win- 
dow display to Auto-Lite battery 
dealers. 

This display is 2 feet by 3 feet, is 
silk screened in six contrasting 
colors, and is so built that the 
Auto-Lite Fibre Glass _ battery, 
which is featured, is in a third 
dimension and projects from the 
display. The battery is full size and 
is an actual reproduction. 


the federal taxes on gasoline, lub- 
ricating oil, motor vehicles and 
parts unfairly turns the motorists 
into a “tax grab bag,” subjecting 
them to “double tax jeopardy.” 

It was further contended that 
the duplicating federal taxation 
competes unfairly with the states 
for revenue needed for improve- 
ment of their highway systems 
and needed for the retirement of 
billions of dollars of outstanding 
road bonds. 


Misuse of automotive tax funds 
for purposes other than highway 
financing was scored as violating 
the traditional American principles 
of fair taxation. Adoption of con- 
stitutional amendments dedicating 
all automotive tax funds to high- 
way financing was urged, it being 
pointed out that seven states al- 
ready have adopted such amend- 
ments. 


closing that more than half of 
the nation’s motorists have _ in- 
comes less than $30 a week, the 
conference urged that automotive 
taxes be restored to lower and 
more reasonable levels. Total auto- 
motive taxes now reach more than 
$1,600,000,000 annually, it was 
pointed out by a resolution which 
claimed such levies are now 
challenging the ability to pay of 
a substantial part of the country’s 
motorists. 

The automotive tax burden ab- 
sorbs nearly two whole weeks’ 
wages each year of a majority of 
motorists, the resolution asserted, 
adding that such heavy taxation 
tends to curtail opportunity and 
transportation living standards by 
restricting automobile ownership 
and use among families with mod- 
est incomes. 

Removal of drastic regulations 
and punitive taxes on interstate 
movement of motor vehicles, ex- 
tension of reciprocity agreements 
between the states, and adoption 
of uniform motor vehicle laws in 
accordance with recommendations 
of the American Assn. of State 
Highway Officials and the Ameri- 
can Assn. of Motor Vehicle Ad- 
ministrators, was urged. The reso- 
lutions pointed to present regula- 
tions and taxes tending to barri- 
cade highway transportation by 
“Balkanizing” the states. 


Nebraska Dealers Assn. 
To Publish Monthly News 


OMAHA. — The Nebraska Auto- 
mobile Dealers Assn. will publish 
a monthly paper to be known as 
the Nebraska Automobile Dealers’ 
Digest, starting in November. J. J. 
McCutcheon, secretary-treasurer of 
the Nebraska association, will be 
editor and business manager, while 
M. R. McMillan will serve as 
advertising manager and associate 
editor. 

The new publication will carry 
accounts of association activities, 
automotive news and timely infor- 
mation covering advertising and 
merchandising, markets and trade 
problems, state legislation and tax 
news, highway transportation and 
monthly features. President Wm. 
Grant, of the association, also will 
write a monthly message. 


“Dealers Tell Me,’* by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 


pears weekly in Automotive News. 





HARLEY EARL, center, former member of Don Lee organization and now 


automotive stylist and director of Art and Color section, General Motors, 
to attend the Los Angeles Automobile show and visit friends. 
shown receiving welcome from members of Don Lee Cadillac-LaSalle 
Earl is Dudley Bard. Others shown in photo, 
. C. Naegele, Harvey Wise, George Hardin, Louis 
Jack Barkley and 


from Detroit 
designer is 
sales force. Salesman greetin 
left to right, George Marsh, 
Rickenbacker, Newton Crockett, 
Cadillac sales manager. 


came 
The 


H. H. Lyon, Don 

















FOUR BIG MEN in a comfortable spot. On their visit to the D - 
mobile show these Buick executives were photographed seated ‘leis ateaae 


the front seat of one of the new Buick Series 50 Su 


H. J 
inches tall, weight 195 pounds; R. M 


- C. Miller, assistant general sales manager in c 


r models. Left to right, 
arge of the east, 6 feet 2 


- McCormick, Detroit zone manager, 6 feet 


tall, weight 200 pounds; W. F. Hufstader, general sales manager, 6 feet 2 inches 


tall, weight 210 pounds, and Harlow H. Curtice, 


11 inches, weight 175 pounds. 


GM 


Buick president, height 5 feet 





Anti-Trust Suit 


(Continued from Page 9) 


Motors cars unreasonably and un-| rolet 
|duly affected? That is a question 
Referring to federal studies dis- ' 


of fact, and under our constitution 
and laws the jury is charged with 
its determination. 


“It seems to me that unless I 
shall say, as a matter of law, that 
this theory of the government 
must be condemned, unless I can 
say, wholly of my own convictions 
and with confidence, that I should 
deny anybody the chance to go to 
the Supreme Court with confidence 
and assurance the legal theories 
embraced in this prosecution, and 
satisfy my own conscience as a 
trial judge that I have done the 
right thing ‘in depriving the gov- 
ernment of its chance to submit 
the matter to the Supreme Court, 
it is my duty to deny the motion. 
The question of fact must be de- 
cided by the jury. In that situa- 
tion I do not feel that I should 
obtrude, if I had them, views which 
would terminate the litigation here 
and now. 


“The question of fact I have no 
power to decide. The question of 
law is one which, it seems to me, 
a trial judge in the present condi- 
tions and the present environment, 
and the present status of the law 
of this country, should not decide.” 


The third week of the govern- 
ment’s suit opened with testimony of 
witnesses aimed to substantiate the 
government’s charges of conspir- 
acy. Among the first witnesses was 
Milan V. Ayres, Chicago, secretary 
of the National Assn. of Sales 
Finance companies who identified 
a letter from Nelson C. Dezendorf, 
vice-president of GMAC revealing 
the number of General Motors cars 
sold from 1922 to 1937 inclusive. 
The figures given in Dezendorf’s 
letter show that considerably more 
than half the cars sold by General 
Motors were disposed of on a time- 
sale basis. The government is try- 
ing to show that General Motors 
has acted in restraint of trade in 
connection with the financing auto- 
mobiles. 


Grant T. Munson, Marion, Ind., 
still a Chevrolet dealer, said he 
had refused to use GMAC because 
it made him liable for unpaid 
balances on repossessed cars. Chev- 
rolet representatives told him, he 
said, that he would “get along 


better if he financed through 
GMAC.” 
Late in 1935, E. W. Berger, 


Chevrolet zone manager in Indian- 
apolis, told him he would not re- 
ceive his 1936 contract unless he 
promised to give GMAC some 
business in 1937, he testified. Mun- 
son said he promised to give the 
corporation some business and 
continued to do business through 
1936 with continual arguments over 
the amount of contracts he was 
giving to GMAC. His contract was 
canceled, he said, but later he was 
told he would be reinstated if he 
promised to do several things which 
would make him a “100 percent 
General Motors dealer.” 

Other witnesses were Alfred R. 
Randall, Fort Wayne, Ind., who 
after discussions sold out the deal- 
ership, and Berna C. Martin, Long 
Beach, Calif., who said they had 
conversations over GMAC con- 
tracts. Martin is still a Chevrolet 
dealer. 

E. D. Craig, Rockford, Ill., Chev- 


dealer in Appleton and 
Neenah, Wis., from 1923 to 1933, 
told the jury Friday afternoon, the 
last day of the second week of the 
trial, that if he used GMAC in 
financing time sales he might re- 
ceive more automobiles to sell. 
Craig said in 1928 P. A. Jerrue, 
zone manager at Janesville, Wis., 
told him it would be desirable for 
him to give GMAC more time sales 
paper. 

In 1928 or 1929 he said he had 
difficulty in getting cars although 
he had signed orders for 25 or 30. 
He said he asked the zone man- 
ager why he couldn’t get cars and 
in reply he was asked: “Well, 
where are you doing your financ- 
ing?” Craig said he explained his 
reluctance to use GMAC and the 
zone manager replied, “I’m not 
promising you anything but if you 
give’ GMAC more paper, I think 
you might get some cars.” 

Craig said he sent GMAC two 
used car contracts and a week 
later received the automobiles he 
wanted. 


Four other former dealers testi- 
fied that the corporation tried to 
induce them to use GMAC in 
financing time sales. The dealers 
were Howard T. Downs, Elkridge, 
Md.; Henry Darling, Augusta, Ga.; 
Ernest Burwell, Spartansburg, S. 
C., and C. C. McGuire, Atlanta. 

Ed Street, Asheville, N. C., testi- 
fied that in the first 18 months of 
his Chevrolet dealership from 1933 
to 1936 he used GMAC as financing 
agent almost exclusively but later 
when he transferred to another 
company he began having trouble. 
He declared he had to take acces- 
sories he did not want and was 
told he would have to put another 
$10,000 in his business so that he 
could sell 750 cars a year in a 
town of 50,000 population. 

Other former dealers testified 
they had difficulties with General 
Motors after they had given other 
financing companies part of their 
time sales business. Among the 
witnesses were William Kessler, 
Auburn, Ind.; Chester L. Blades, 
Decatur, Ind.; Ned Miller, Flush- 
ing, Mich.; M. W. Freund, St. 
Louis, Mo.; O. D. Geiger, Everest, 
Kan.; W. J. Stolz, St. Louis county, 
Mo. 

During cross-examination defense 
counsel wrung admissions from 
some of the witnesses that their 
trouble with General Motors ante- 
dated their refusal to use GMAC 
exclusively. 


NHUC Booklet 
Cites Peril to 
Highway Users 


WASHINGTON.—Making public 
the results of a “stock-taking” of 
effects of highway transportation 
upon national life, the National 
Highway Users Conference has ac- 
companied its findings with a 
warning that this country’s tra- 
ditional concepts of freedom of 
the highways are being threatened. 

Highlighted by the declaration 
that roads and their use are re- 
sponsible for employment of more 
than 6,000,000 persons in. the United 
States, the conference’s observa- 
tions range through a study of so- 
cial and economic aspects of high- 
way transportation to the obvious | 
relationship with national defense. — 
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They are presented in a booklet PACK 


titled “Highway Transportation | 
2 


Re-Makes America.” 


Despite the fact that highway | 
‘BANT 
: )HUPY 
and costs of living, the traditional 


concepts of freedom of the high- * 


transportation has lifted the Amer- 
ican people above former levels 


ways are being threatened, the 


conference asserts. Inspired in’ 


large measure by the older trans- 
portation interests, efforts are be- 
ing made to impose excessive reg- 
ulation and punitive taxes upon 
the users of the highways by the 
federal and state governments. The 
ICC reports that motor carriers are 
now subject to “a system of reg- 
ulation which is, if anything, more 
comprehensive than that which 
has been provided for the rail- 
roads.” The effect of such regula- 
tion and taxation would be to. 
hamper and restrict the use of the 
public highways. 
S.C. Car Sales | 

Are Up Sharply} 

COLUMBIA, S. C.—Sales of new 
passenger cars in South Carolina) 
during the first nine months of 1939 
totaled 19,045, compared with 11,920 
during the corresponding period of 
last year. 

Sales of new trucks during the 
January-September period aggre- 
gated 4,795, compared with 3,274 in 
1938. It was pointed out that few. 
cars or trucks were on the market 
in September as current models 
were practically sold out and 1940 
models had hardly arrived. 

The state registered 1,607 units in 
September as follows: Chevrolet, 
555; Ford, 249; Plymouth, 244;) 
Dodge, 118; Hudson, 65; Pontiac, 
53; Studebaker, 50; International,” 
49; Buick, 38; Packard, 37; Olds-| 
mobile, 34; Mercury, 28; Chrysler, 
17; GMC, 15; Lincoln-Zephyr, 10; 
De Soto, 8; Nash, 7; Mack, 7; Willys, 
7; Cadillac, 4; LaSalle, 3; Graham, 
1; LaFayette, 1; Diamond, 1; Fed- 
eral, 1; White, 1; Auto Car, 1; mis- 
cellaneous, 3. 


GE to Build Sealed 


Beam Lamps in Miss. 


JACKSON, Miss.—Selection of 
Jackson as the location for a General 
Electric Co. manufacturing plant 
was announced here by W. E. 
Davidson, local representative. 

Two buildings to house 100,000 
square feet of floor space will be 
constructed. Between 300 and 400 
persons will be employed in the 
manufacturing of sealed beam auto 
headlights, Davidson said. 








For a fresh automotive viewpoint. 
read George M. Slocum’s 
| Edgewise.”’ 
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STUDEBAKER SERVICE school was attended by field service representatives 
and several service managers of Studebaker distributors. The school, held for 
one week, covered the 1910 models, new tool equipment, etc. The men also made 
an inspection of the Studebaker plant at South Bend. 
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e ~ Production Resuthes Upward “March, Hits 73, 544 





AN’s Production Estimate 
WEEKS ENDED OCT. 28, OCT 21 





» (U. S. and Canada Only) 
Jan.1 Jan.! 
rs Week Same Week Oct. to to 
Ended Week Ended to Oct. 29 Oct. 28 
blic dein, tilitaiies Oct. 28 1938* Oct.21* Date 1938* 1939* 
’ of - MOTORS ....... 36,629 37,421 31,480 118,571 746,968 1,080,039 
tion Chevrolet; .......... 18,200 22,800 15,200 ease 508,052 644,510 
onal; Buick .............. 8,404 5,553 6,496 27,476 117,810 178,076 
ac-| Pontiac ............. 4,500 4,079 4,359 16,558 57,606 120,592 
1 a Oldsmobile ......... 4,300 3,989 4,225 16,262 46,682 109,921 
tra- Cad.-LaSalle ........ 1,225 1,000 1,200 4,575 16,818 
OF PE SiS erisesccacved 21,875 9,725 20,675 78,575 458,789 
ned ET. 0 660060 s codes 19,000 8,225 18,300 69,100 442,381 
tion Mercury ............ 2,500 1,110 2,000 8,100 1,760 
re- Lincoln-Zephyr ..... 375 390 $75 1,375 14,648 
10re CHRYSLER ........... ... 15,685 940 31,540 371,892 617,442 
ited Plymouth}. ......... + 10,450 5008 19,000 218,823 309,770 
we t 2,875 2758 7,325 89,319 195,196 
so-— Chrysler ............ t 1,250 908 3,090 37,871 64,901 
igh- De Soto ............ + 1,060 758 2,125 25,879 47,575 
ious | STUDEBAKER‘ ..... 2,520 1,985 2,748 9,740 37,3638 85,911 
nse. | HUDSON? ............ 3,300 2,300 3,392 12,192 37,973 60,701 
klet © | PACKARD sete esesees 2,650 1,725 2,650 10,500 40,878 52,887 
tion NASH ee eT ee 1,920 750 8 1,920 20,741 50,748 
_WILLYS- OVERLAND} 1,400 + $238 4,220 9,117 15,591 
way GRAHAM ............ t 225 t : 2,339 3,289 
ner- © WT 6863648050 50 59 50 150 2,775 2,552 
vels |HUPMOBILE ........ $ $ $ $ 265 770 
~ _MISCELLANEOUS+ 8,200 5,150 7,500 27,500 139,557 210,286 
i PENT 6.00 ckbescide 78,544 74,975 69,758 294,908 1,852,254 2,893,223 
in *Revised. +Includes trucks. tClosed. $Affected by strike. 
be- | 
reg- 
wn Sept. Car, Truck Sales Hit it 
« 169,741 U. 19% UnderA 
are nits, 197% UnderAug. 
reg- 
‘ich NEW YORK.—Automobile retail; ger cars and trucks, amounting to 
-ail- sales, which have been steadily | 169,741 units, were 46 percent ahead 
sla- gaining ground throughout the | of September, 1938, while the sea- 
to year were consolidated in the total| sonal letdown during the last 
the | for the nine months ending with | month of the manufacturing year 


September to reflect an advance of 

42 percent by comparison with the 

same period of last year, accord- 

» ing to the Automobile Manufac- 
turers Assn. 

lv During the nine months 2,347,865 

« ' motor vehicles were delivered to 





was moderate, as indicated by an 
August-September decline of only 
19 percent. 

Passenger car deliveries totaled 
1,955,941 units in the nine months, 
the AMA reported, representing a 
gain of 46 percent by comparison 
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| October’ s Total 
Output to Top 
300,000 Vehicles 


By Pete Wemhoff 
Associate Editor 


DETROIT.—Noting its first gain 
in three weeks, car and truck 
assemblies rose to 78,544 units last 
week, despite 
the continued 
tieup of all 
Chrysler plants. 
In the previous 
week 69,758 ve- 
hicles were pro- 
duced, while in 
the correspond- 
ing period of 
1938 the indus- 
try turned out 
74,975 units. 


With last 
week’s total, 
October’s total 
output to date 
hit 294,908 cars 
and trucks, in- 
dicating the 
month’s final 
total will ex- 
ceed the 300,- 
000 - unit mark. 
This figure 
would compare 
with an esti- 
mated 200,000 
production in 
September of 
this year and 
215,276 vehicles 
in October, 
1938. 


2 Basedon 
heavy retail de- 
mand, acceler- 
ated by the current automobile 
shows, many companies have re- 
vised upward their fourth-quarter 
schedules. Despite the Chrysler tie- 
up and unless other barriers crop 
up, it is considered that the indus- 
try’s assemblies in the final three 
months of this year will easily 
top the 1,000,000-unit mark. 
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Passenger Car Registrations 
Eight Months, plus 46 States for September 








Sept. 
to Sept. 1939 1938 Unit 
Date Pos. 1939 Pos. 1988 Pos. Gain 

eo 21,814 2 446,471 1 334,829 1 111,642 
EE ce Obie s-644:0.00.016 9.048 0S 16,970 3 353,728 2 281,111 2 72,617 
Plymouth ........---++: 25,904 1 280,555 $3 187,608 3 92,947 
Dodge ..ccccccccsccveens 9,329 4 148,642 4 73,056 5 75,586 
EEE, osteo veveurvevss ee 8687 5 143,506 5 109,967 4 33,539 
PEED, Secs ve secsuvesses 6,749 7 108,908 6 66,447 6 42,461 
OCldemobile .......06.000 5,975 9 99,253 7 63,683 7 35,570 
Studebaker ...........6: 7,283 6 58,426 8 26,404 11 32,022 
Chrysler .........---+00. 3,178 14 51,733 9 33,542 9 18,191 
Mercury .........----05 3,191 13 Sijaee 10 ossses awww 
EPPO issccsnssescsswes 3,504 12 42,175 11 25,740 12 16,435 
Ee 3,630 11 40,006 12 24,526 13 15,480 
PERIL. 60 secs cseesnuse 6,474 8 38,570 14 35,356 8 3,214 
PEGE. Acedvenessscccwes 4,620 10 38,007 138 28,875 10 9,132 
Cadillac-LaSalle ........ 1,405 15 24,750 15 17,318 14 7,432 
BRMOOEE cb.ceccecvveceees 1,026 16 14,583 16 12,767 15 1,816 
Willys-Overland ........ 913 17 8,917 17 9,918 16 1,001* 
GraWAM ..cccccccccscces 221 18 3,406 18 3,232 17 174 
Hupmobile ..........-++- 50 19 866 19 871 18 5* 
Miscellaneous .......---- 258 2,494 1,115 1,379 

| SEPP ECrrer ier 181,181 1,952,224 1,336,365 615,859 
*Loss 





Sept. Production 
Hits 192,672 in 
U.S. and Canada 


WASHINGTON. — Production of 
motor vehicles in the United States 
and Canada during September 
hoisted the record for this year to 
the 2,500,000 mark. Statistics, dis- 
closed by the U. S. census bureau 
last week, showed that the 192,672 
sales in that month brought the 
year’s total to 2,570,161, against 1,- 
642,520 during the ‘first three 
quarters of last year. 


September sales almost doubled 
the 99,868 mark set in August. Of 
the U. S. total of 161,625 passenger 
cars, 155,430 were for the domestic 
market and 6,195 for shipment 
abroad. The sales of commercial 
cars, trucks and road _ tractors 
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MORE TEETH 


PER MIN. THRU NICKEL IRON 





One of the most useful of produc- 
tion units is the gear tooth cham- 
fering machine for turning out 
quiet transmission and rear axle 
gears. Latest development is a 


Rotary Chamfering Machine made 
by W. C. Lipe, Syracuse, N. Y., 
capable of chamfering as high as 
5060 teeth per minute, and burring 
up to 1,250 teeth per minute. This 
high speed equipment is fully 
automatic, 


hydraulically operated 










































new consumers. with last year. Commercial ve- 
oa | _September retail sales of passen- | hicles were up 29 percent from the| Led by Chevrolet and Buick, ane of heoen a ease i han cana pg pang - 
920 nine-month term last year, with a | both of which again boosted their | qomestic market took 20,772 and | great flexibility, sendy chanting 
; of P| t A t retail sales total of 391,924 units. | weekly schedules, the General Mo- | export 6,354. it to a wide variety of gear sizes 
an c ivity September retail sales of passen- shen total for last week rose | (Canadian production of 3,921 ve- | and forms. High grade materials 
the Bantam....... steady; 50, five days | ser cars totaled 139,660 units, com- | to ae ee Pees fas hat above Au-| of construction provide sturdiness 
week GM’s total assemblies w ee ee eee, oe 
gre- Buick......... rise; 8,404, five days|Pared with only 90,629 last year, 31,480 units whil th es were | cust, when 3,475 were turned out.|4nd trouble-free performance so 
| in| Cad.-LaSalle. steady; 1,225, 5% days | or 4 gain of 54 percent. Truck sales | 30-288. units walle im the corre’ |Of the total 3,494 were passenger | essential in heavy-duty, high speed 
few Chevrolet..... rise; 18,200, five days | totaled 30,081 for the month, com- | §P h ay, 4 ee e figure | cars and 427 commercial vehicles. | @achines of this character. A high 
‘ket. Chrysler........... closed by strike | Pared with 25,776 a year ago, rep- reached 37,431 cars and trucks. Unlike factory sales in the U. S., test wear-resistant, fine-grained 
Jels| De Soto............ closed by strike | fesenting an increase of 17 percent. Ford, which has virtually reached . 2 Nickel cast iron is used in h 
its 4,000-a-da ti Canadian production lagged behind suc 
1940 Dodge............. closed by strike LAC y projection, ac- important elements as change 
Ford rise; 19,000, five d counted for 21,875 cars and trucks last year’s first nine months, the lutch shaf 
nl Genome ..... aes we 1 a 90% of Cars Defective | jast week, the total: including out- | Stal being 110,286 against the 123,- ae “ae 
sin UFAMAM ...... 6s eee cece eeeee close ST. LOUIS.—Ninet ercent f 309 706 turned out during the first ove- ways, etc. This Nickel] 
let, ‘Hudson steady; 3,300, five days y P o put of the Mercury and Lincoln all 
aa? , YS! automobiles tested in one day last | givisions. In the revious week th three quarters of 1938. oy cast iron 
2445 Hupp Soccer eresesseceseccecscece closed week in East St. Louis, during a free p s ee e has a tensile 
jac. Lincoln....... steady; 375, five days | safety lane, were found to be defec- F oo. a turned po 20,675 Sit er naman! strength upwards 
"| Nash...... ive ost o em were found to have | uni while a year ago only 9,725 
ie al,j en - oe ‘ oo — ~ S| defective headlights, brakes, wheel | yehicles were assembled. . Builds New Showroom of 50,000 psi. 
ds-) oo steaay, ve days | alignment or stop lights. Only 39 cars 
ler, Packard....steady; 2,650, five days| were approved on first inspection. With Nash resuming operations Oe. N. J.— Fisher Motor Co. THE 
p es losed by strike nines eenntaceteteetl foll 1 _ | Dodge - Plymouth) will erect a new 
10;) Plymou closed by ollowing settlement of its thr I 
. : ‘ee- | showroom and service station at Cres- TIONAL 
lys, Pontiac........ rise; 4,500, five days “ “Doster Tell Me," by Wiltiom C. | week strike, independent producers | cent Blvd. and Park Ave., Collings- 
am, Studebaker. .steady; 2,520, five days pression of dealers’ opinions, It ap-|#ccounted for a good share of last | 1007,,The estimated cost of the struc- NICKEL COMPANY 
‘ed- Willys.........rise; 1,400, five days | pears weekly in Automotive News. week’s production. 1,400, five days | pears weekly in Automotive News. | week’s production, _—— I completed about Jan. 2,190. | _— el aes oxo = INC. New York, N.Y. 
nis- ee ee ee ee ee ee ne 
New Passenger Car Registrations, 46 States for Sept., 1939-1938 
| Figures suppued by R. L. Polk & Co., New Jersey Motor List Co., and for New York metropolitan area by Sherlock & Arnold 
— CHRYSLER GENERAL MOTORS FORD NON-AFFILIATED 
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Reconditioning, Service Efficiency Vital in Car Sale 


N.J. Dealers Cite Factors 
_ For Optimism During 1940 


By Bethune Jones 
Staff Correspondent 

CAMDEN, N. J.—Emphasis on 
thorough used car reconditioning 
and service department efficiency 
are cited by many prominent South 
Jersey dealers as contributing ap- 
preciably to 1939 sales gains and 
as enabling them now to face more 
expectantly the even brighter out- 
look for the new 1940 model year. 

From dealers in this city and 
other South Jersey communities 
come announcements of prospects 
for extension during the new 
model year of the sharp sales up- 
surge which already has been 
noted. And, in virtually every in- 
stance where dealer sales _ per- 
formance is outstanding, emphasis 
on reconditioning and service de- 
partments is listed as a major 
reason for past success and current 
optimism. 

An example of this type of 
dealer confidence in facing the out- 
look of sharply increasing new car 
sales, without dread of a used car 
jam, is offered by Keats and Alex- 
ander, Studebaker representatives 
here, with 16 affiliated dealers cov- 
ering all eight South Jersey coun- 
ties. 

Announcing a 100 percent busi- 
ness increase over last year, 
Samuel F. Keats, president of the 
firm, adds: 

“Our used car business has been 
increasing steadily because our 


Manual Available 


DETROIT.—An engineering manual, 
covering technical data on Cone-Drive 
worm gearing, has been issued by 
Cone orm Gear division, Michigan 
Tool Co. The manual provides data on 
horsepower ratings, sizes, ratios, tool- 
ing available, etc. 


service policy insists upon thorough 
reconditioning. Moreover, our 
salesmen are rigidly bound by a 
rule to make certain that every 
customer is fully satisfied when a 
purchase is made through our firm. 
The proper reconditioning and our 
policy of service following each 
purchase have been the factors 
that kept the used car ‘wolf’ from 
our doors. 


“Our selling record in this area 
was so good that we put Stude- 
baker in fourth position in all 
makes of cars for the last 10 
months in Camden, in seventh 
place for the year and in eighth 
place nationally.” 

Emphasis on adequate recon- 
ditioning also removes the used 
car bugaboo for Rice and Holman, 
one of the oldest Ford agencies in 
South Jersey. Operating a dealer- 
ship in Moorestown and another in 
Merchantville, this firm announced 
the sale of 1,000 used cars in the 
past year, with the volume of busi- 
ness totaling nearly $500,000. 

Edward Fisher jr., president of 
the Fisher Motor Co., South Jersey 
distributor for Dodge and Plym- 
outh, announces that “reports 
we've received in recent weeks in- 
dicate an upward climb of business 
in virtually every community.” One 
of the reasons for the sales gains, 
he believes, is the firm’s policy of 
giving a written guarantee testi- 
fying that “every used car is 
thoroughly reconditioned and pro- 
nounced ready to meet any test of 
the most exacting motorist.” 

Similar announcements come 
from other prominent dealers in 
this area, including the New 
Jersey Auto and Supply Co., Buick 


Olds Trains Servicemen . . . 
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OLDSMOBILE’S 1940 service convention, held in Lansing during the past 
week, brought service managers and assistant service managers from all parts 


of the Uni 


3; _E. L. Rockwell, Minn 
informal 


meeting with Dobbs. 


States to Oldsmobile headquarters. J. 
was in charge of the convention. Shown above are John Bach, Phila- 
W. C. West, New York City; C. A. Smith, Atlanta; L. B. 
eapolis, and H. J. Allen, 


J. Dobbs, factory service 


3 Gordon, 
Portland, Ore., in an 





FACTORY POLICIES and trainin 
bile service convention held in Lansing 


programs for 1940 highlighted the Oldsmo- 


uring the past week and were directed 


by J.J. Dobbs, Oldsmobile service manager. Mechan cal training on Oldsmobile’s 


i Hydra-Matic Drive was a convention feature. Photo above 
oy gebiiles %r., Detroit service representative, and L. J. Woodard, Oldsmobile 


shows J. 


service representative, studying details of this popular 1910 automotive feature. 





BECEIVING DETAILED information regarding Oldsmobile’s Hydra-Matic 


he Oldsmobile service convention last week in 
ore He Ge - dianapolis zone service manager; 


ht, H 
ons E. B. Boberts, Milwaukee zone service manager. 


- G. Hilton, In 


Lansing, are, left to 
Ralph Schneeberger, 


distributorship headed by H. Mor- 
gan Hatch; Haddon Motors, Inc., 
De Soto and Plymouth distributors, 
headed by Morris Puro; DeMotte 
Eggie, manager of Motor Sales Co. 
of Oaklyn, Nash distributor; Wil- 
liam G. Rohrer jr., president of 
Rohrer Chevrolet; Art Roache, 
Willys dealer in Collingswood; Air- 
port Pontiac Co., headed by Joseph 
E. Heraty, and others in Camden 
and neighboring South Jersey com- 
munities. 


Vancouver Tests 


Slash Defective 


Car Accidents 


VANCOUVER, B. C.—Operation 
of the motor vehicle inspection sta- 
tion here already appears to have 
cut in half the number of automo- 
bile accidents due to mechanical 
defects. 

This report was made to the civic 
police and traffic committee by 
Inspector John Murdoch, who is in 
charge of the station, and who 
submitted figures covering opera- 
tions from Mar. 6 to Aug. 23. 

During 1938 there were 4,640 mo- 
tor vehicles involved in accidents, 
according to the report. Of that 
number 201 were involved because 
of mechanical defects. 


From Mar. 1 to Aug. 31 this year, 
during which time the testing sta- 
tion was in operation, 1,670 vehicles 
were involved in accidents but only 
38 mishaps were reported due to 
mechanical defects. 

Operation of the station has in- 
creased the number of old cars 
relegated to the junk pile, accord- 
ing to the inspector. 


During the first six months of 
station operations, 44,136 vehicles 
were presented for inspection and 
revenues amounted to $22,115. The 
number of accumulated inspections 
was 69,789, nearly half the cars 
being rejected on the original in- 
spection. 


Wis. Strengt 


hens 
Sprayi Rules 


MADISON, Wis.—The Wisconsin 
Industrial Commission has issued 
new orders, effective Nov. 23, on 
spray coating and the conditions 
under which it may be carried on. 

The orders are not applicable to 
existing installations of spray 
booths except where adequate pro- 
tection to the health and safety 
of the operator or helper requires 
alterations. Plans and specifications 
in duplicate must be submitted to 
the industrial commission for ap- 
proval before installing any spray 
booth. 

Rules are set up for garages 
where spray guns are used inter- 
mittently to apply coating materials 
to spots on motor vehicles. Such 
regulations provide that no more 
than one spray gun may be used at 
a time; in each eight hour day or 
shift the total time of actual spray- 
ing operations shall not exceed 30 
minutes; no individual spraying 
job shall be greater than 10 square 
feet in area and a_ reasonably 
accurate record must be kept of 
each separate spraying job done 
each calendar day. 

The rules further provide that 
motor vehicles, except caterpillar 
tractors, shall not be self-propelled 
into or out of spray booths. 


Schmidt to Retire; 


Boettger Takes Over 
NEW YORK.—A change in New 
York’s metropolitan lineup of au- 
tomobile merchants involves the 
12-year old Dodge-Plymouth dealer 
firm of Schmidt & Boettger, Third 
Ave. and Fordham Rd., Bronx. 
Walter L. Schmidt, secretary- 
treasurer of the combination, re- 
tires from business, with Alvin W. 
Boettger becoming sole principal of 
the firm which, continuing opera- 
tions in the same location and 
under the same Dodge-Plymouth 
franchise, will shortly change its 
name to W. A. Boettger, Inc. 
Boettger at present is president of 
the Manhattan and Bronx Dodge 
Dealers’ Assn. and a director of the 
Automobile Merchants’ Assn. of 
New York. 
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SKILLED WORKMEN officiate in this model service 
Exposition at the New York World’s Fair, a cer a work to spectators 


as they keep in trim the fleet of Ford, Mercury and 
carry passengers over the ‘‘Road of Tomorrow.” 
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Dealers Following Setup 
Of Ford Model Service Dept. 


NEW YORK.—Many Ford deal- 
ers throughout the country are 
chrome-plating their service de- 
partments and generally making 
them over to resemble the model 
service station exhibit in the Ford 
Exposition at the New York 
World’s Fair. 


Skilled mechanics officiate at the 
exhibit in a spacious, many-win- 
dowed area, which is kept clean 
and shining. Painted white with 
trim of blue and red, the model 
department is filled with chromi- 
um-plated work tables and the 
latest types of service machinery 
in colors to match the room. 


The model service station and 
the mechanics play a dual role. As 
the mechanics demonstrate the 
most efficient service equipment 
used by many Ford. dealers 
throughout the country, thus serv- 
ing as an exhibit for thousands of 
dealers, they are at the same time 
keeping the fleet of Ford, Mercury 
and Lincoln-Zephyr cars going on 
their daily parade over the “Road 
of Tomorrow.” They are also car- 
ing for the official cars used by 
the Ford exposition outside the 
grounds. 

All of the equipment, with the 
exception of one specially ordered 
lubricating unit, is of the standard 
type recommended by the Ford 
Motor Co. for all its dealers. But 
the outstanding difference in this 
model service station and many 
others is its spotless cleanliness 
and dramatic arrangement, with 
an eye to color appeal. 


The shop is also designed to 
show dealers as well as the public 
how efficient planning and utiliza- 
tion of floor space make for better 
service to customers. With the re- 
sult that hundreds of visitors each 
day have been standing behind 
the railing watching some of the 
26 mechanics on duty (they work 
in three shifts) do their stuff. 


The Ford Motor Co. has long 
advocated the departmentization of 
its dealers’ service departments to 
promote the greatest possible ef- 
ficiency. 


The layout is so decentralized 
that specific spaces are reserved 
for various operations. Engine 
tune-up, electrical repairs and 
brake adjustments are the most 
frequently performed operations 
and require less time than others. 
Consequently, cars requiring such 
repairs should be placed near the 
entrance. Wheel alignment and 
brake repairs are next in impor- 
tance, so the space next to the 
tune-up and electrical section 
should be assigned to these opera- 
tions. Miscellaneaous repairs should 
be assigned space following the 
wheel alignment and brake section. 

Engine, transmission and clutch 
repairs necessitate more time in 
the shop, so this department is 
placed further from the entrance, 
but close to the parts department. 
Rear axle repairs require even 
more time, and therefore the 
more inaccessible portions of the 


shop are designated for this work. 
Body and frame work stays in the 
shop for several days, so the most 
inaccessible portions of the shop 
are given over to these repairs. 


All of this departmentization is 
shown in the model service station 
at the Ford Exposition. The floor 
is painted off into six sections, and 
overhead hang signs reading: “En- 
gine Repair,” “Body Repair,” 
“Chassis Repairs,” “Engine Tune- 
Up,” “Brake Service,” Wheel Align- 
ment.” Six cars can be serviced in 
these departments simultaneously. 


In each section is a portable, 
chromium topped work table with 
one shelf fitted to hold piston 
assemblies, valves, valve guides 
and other parts. At each end is a 
tool cabinet belonging to one me- 
chanic, whose job it is to keep the 
equipment inside in perfect con- 
dition. The tables are kept shined 
to a high luster. 


At convenient intervals are 
placed portable laboratory test sets 
to test the engine and electrical 
system, a spark plug cleaning and 
testing service and a valve refacer. 
Overhead is a portable chain hoist 
which lifts the front end of a car 
to make repairs or remove engines, 
when engine replacement is neces- 
sary. This hoist travels on a track 
the full length of the service sta- 
tion, so that it can be used for any 
of the cars in the line-up for 
servicing. 


Chicago Assn. Boosts 
Roster by 31 Members 


CHICAGO.— The Chicago Auto- 
mobile Trade Assn. has increased 
its roster by 31 in the past two 
weeks. Of this number, 15 are 
dealers in the Cook county subur- 
ban area, 14 in Chicago, and the 
remaining two are finance com- 
panies. 


Used Car Index 


The average used car prices, 
taken from the weekly Used 
Car Selling Prices chart, shows 
the following: 

1938 
Sept. Average 
Oct. Average 
Nov. Average 
Dec. Average 

19389 
Jan. Average 
Feb. Average 
Mar. Average 
April Average 
May Average 
June Average 
July Average 
Aug. Average 
Sept. Average 


High Low 
441 
425 
412 
$99 


*512 
519 
508 
504 
510 
509 
470 
449 
427 

7572 
571 


models lifts national average. 
¢Inclusion of 1939 models in 
place of 1986 cars boosts aver- 
ages. 
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Telegraph; Cincinnati— Post; Detroit — News, Times, 
Free Press; Chicago—News, Tribune, Herald-American; 
St. Louis—Star-Times, Globe-Democrat; Atlanta—Geor- 
gian, Journal, American; Dallas—News, Times-Herald, 
Dispatch-Journal; Denver—Post; Los Angeles—Times, 
Examiner; San Francisco—Chronicle, Examiner, News. 


Actual top and bottom prices on 1939, 1938 
, and 
- OwaNDAN prion" we local newspapers of anen . 1 
. es only used in this . U d Cc S il P 
Newspapers co-operating include: Boston—Glote; New se ar € ing rices 


York—Times, Journal-American, World-T. ° 2 ‘ 
adelphia — Inquirer, Bulletin; Puteburgh — Prost pnd As Advertised, Oct. 9-15 
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*$7 | 535- 395| 525- 468| 575- 475| 525- 476 | 475| 495- 475| 550 625- 495 | CAl- 465 


525- 365| 485- 475| 495- 396] 449- 395| 595- 545| 549- 485| 695- 495] 531- 485 
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$8 | 775 | 695 | 765 | 795 | 796 | 725- 627| 795- 665| 745 | 950- 795 | 782- 


| 495- 375 | 
Plymouth 39 566- 489 R 
| 499- 395| 5 






3 Sib. G15) G45 95- 405] € i : 05] G02- 60 
788 | 549- 525| 495 | 685- 445| | 525- $45| 499- 860| 545- 865| 478- $95| 645- 475| 605- 405| 625- 575| G40- 442 
37] 445-205] | 445-335] 350] 485- 279] 305-266] 425- 345] 398-305] 445-345] 445 | 405- 495| 407- 410| 605- 525) 461- S61 

Pontiac Six 789 | _125- 695| 775- 615| 195- 595 | 665 | 775 | 795- 630 | 750- 506| | 845 | 745- 500| 745 695 | 895- 750| 785- 654 
88 | 665- 495| 595- $05| 060- 645| 625- 645| 687- 449| 687- 420| 606- 525| 606- 576| 550 | 617 635- 575| 745- 605] 614- 419 
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Pontiac Eight 89] 795 | 775- 675| 795 | | | | | 847 7189 
808- 782 
88) 625 | 595 | 565 | | 499 | | : | 505- 499 
"37 |_ 525-495) | | | | | | 625- 495 
Studebaker Commander 399 745 745- 69 : 
"881 695- 575 | | 505- 545| 650 | 665 | 505- 645 | | 695- 548 588 : 
- 745- 685 : 
(Dictator) °37 | 495- 455| 395- 315| 425- 375| 475- 395| 566- 495| 395- 876| 465- 295| | 495- 445| 405- a 585- =a 599- 525| 675- 665 sis ra 
2) er en 
= 825 —=«| | | | BS BSB 
"87 | 595- 465 | | 445- 395 | l | 565 | 500- 425] 395 = 
: sy - a- | ' | | | | 625 546- 420 
883 | 395- 300| 295- 275| 365 345- 295] 345- 290| $45- 295) 324 l 275| 3899 | : 
865 345 " 
87 | 295 l 225| 285- 210| 265- 245| 2065 |_269- 189| 275- 245| 285- 195| 299- 205| 285- 235 | } $35- 185 $25 ae om oan 
a ¥ 


National Average, All Makes, Oct. 15—$663-$561 
National Average, All Makes, Oct. 8—$670-$571 
Used Car Selling Prices, as advertised in the classified section of metropolitan newspapers nationally, are compiled exclusivel copyri 
This is the first time anywhere that bona fide top and bottom prices have been compiled from published figures ot ome he web ar cee eee eae 


dex. Where no prices are quoted, no car of make and model was offered during the period covered. Wher 
sermined by srovious ericse te the towed 7 single price is quoted, its position in the high or low column is de- 


Used car prices in Columbus, Indianapolis, Minneapolis, New Orleans, Tulsa and Seattle appeared on this page last week and will be published again next week 








Foreign Interests 
Buying Portions 


Of Pierce-Arrow 


BUFFALO, N. Y.—Both Japanese 
and Chinese interests have pur- 
chased portions of the machinery 
of the defunct Pierce-Arrow Mo- 
tor Corp., equipment of which is 
being sold by the 1695 Elmwood 
Avenue Corp., its successor. 


The machinery sold to the 
Chinese — the same group that 
purchased equipment of the Stew- 
art Motor Corp. — amounted to 
only $10,000 worth but that sold 
to the Japanese was considerable. 
The Ford Motor Co. also is re- 
ported to have purchased some 
wood-working machinery. 

The Japanese, it is understood, 
worked through New York dealers 
in making their purchases and 
there were no direct negotiations. 
However, the 1695 Elmwood Ave- 
nue Corp. received instructions to 
box the machinery for export and 
to deliver it to a certain dock 
in New York City which is used 
extensively by Japanese ships. 


Practically all equipment in the 
old Pierce plant now has been 
sold, and the 1695 Elmwood Ave- 
nue Corp. probably will die a 
natural death, a spokesman de- 
clared. Among equipment, which 
the corporation has been unable 
to sell, are a high-priced mul- 
tiple drill and some milling ma- 
chinery. 


Philippine Market 


Seen Favorable 


WASHINGTON.—Elimination of 
Germany as a source of imports 
is resulting in a notable stimula- 
tion of interest in the Philippines 
in United States products, accord- 
ing to a U. S. department of com- 
merce report from Manila. It 
would appear that this is a favor- 
able time, the report said, for 
American exporters to study the 
Philippine market with the aim 
of introducing new lines. 


The department of commerce 
office in Manila is prepared to 
furnish complete and specific 
information in regard to the avail- 
ability of local agents. In this con- 
nection, it is pointed out, com- 
munications from U. S. exporters 
should contain all pertinent infor- 
mation and be accompanied by 
catalogs with price lists. Among 
items at present in demand in the 
Philippine market are automotive 
spare parts and accessories. 


Indicted N. Y. Official 


Sent to Insane Asylum 

NEW YORK.—Charles A. Har- 
nett, former state motor vehicle 
commissioner, indicted on charges 
of extortion and receiving a bribe 
as a public officer a year ago, was 
committed Oct. 24 to the Rockland 
State Hospital for the Insane at 
Orangeburg. A psychiatrists’ report 
found him to be in “such a state 
of insanity as to be incapable of 
understanding the charges against 
him or preparing a defense against 
them.” 

Harnett, who is 51, was indicted 
Nov. 16 last year, and after plead- 
ing not guilty on arraignment, was 
released in $5,000 bail. He was from 
the first said to be visibly affected 
by the charges and trial dates 
were several times postponed be- 
cause of his condition. The indict- 
ment, which terminated his tenure 
of office started in 1924, accused 
him of having accepted $67,000 
from a New York City taxi com- 
pany, for which he allegedly 
granted favors of various kinds in 
violation of the law. 


Motor Progress Shown 


On City’s 200th Birthday 

PETERBOROUGH, N.H. 
—(UTPS)—Progress of the auto- 
mobile was depicted in a parade 
staged here in connection with the 
town’s 200th anniversary celebra- 
tion. 

Four ancient gas buggies, owned 
by Maj. E. Erland Goyette, drew 
much attention. They included a 
two-cylinder Sears built in 1900, a 
1904 one-cylinder Cadillac, a 1910 
Ford and a 1914 Ford. 


Fourth Dimension, a regular feature 
by Pete Wembhoff, offers news of auto- 
motive advertising. 
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Winners of Indianapolis 500 Mile 


Sweepstakes 
Year Driver and Car Piston Dis. Time M.P.H. 
1911—Ray Harroun, Marmon Six 447.1 6:42:08 74.59 
1912—Joe Dawson, National Four 490.8 6:21:06 78.72 
1913—Jules Goux, Peugeot Four 448.13 6:35:05.00 75.933 
1914—Rene Thomas, Delage Four 380.2 6:03:45 82.47 
,1915—R. DePalma, Mercedes Four 274.0 5:33:55.51 89.94 
1916—Dario Resta, Peugeot Four 274 3:34:17 84.00 
1919—Howdy Wilcox, Peugeot Four 274.6 5:40:42.87 88.05 
1920—Gaston Chevrolet, Monroe Four 182.5 5:38:32. 88.62 
1921—Tommy Milton, Frontenac Eight 182.5 5:34:44.65 89.62 
1922—Jimmy Murphy, Murphy Special Eight 181.44 5:17:30.79 94.48 
1923—Tommy Milton, H.C.S. Special Eight 120.75 5:29:50.17 90.95 
1924—L. Corum and Joe Boyer, Duesenberg Eight 121.9 5:05:23.51 98.23 
oet92o—Peter De Paolo, paeenere, Eight 121.780 4:56:39.46 101.13 
1926—F.. Lockhart, Miller Special Fight 90.2 5:10:17.95 95.885 
1927—George Souders, Duesenberg Eight 90.0 5:07:33.08 97.545 
1928—Louis See hae Special Eight 90.2 5:01:33.75 99.482 
a A Keech, Simplex Piston Ring Spl. Eight 90.2 5:07:25.42 97.585 
1930—Billy Arnold, Miller-Hartz Eight 151.5 4:58:39.72 100.448 
1931—L. Schneider, Bowes Seal Fast Special Eight 151.0 5:10:27.93 96.629 
1932—Fred Frame, Miller-Hartz Special Eight 182.0 4:48:03.79 104.144 
1933—Louis Meyer, Tydol Special Eight 258 4:48:00.75 104.162 
1934—Wm. Cummings, Boyle Products Four 220 4:46:05.20 104.863 
1935—Kelly Petillo, Gilmore Speedway Spl. Four 262 4:42:22.71 106.240 
1936—Louis mare, Ring Free Special Four 255 4:35:03.39 109.069 
1937—Wilbur Shaw, Shaw Gilmore Special Four 255 4:24:07. 113.580 
1938—Floyd Roberts, Burd Piston Ring Spl. Four 270 4:15:58.40 117.200 
1939—Wilbur Shaw, Masserati Eight 183 4:20:47.39 115.035 


Piston Displacement Limitations: 1911, 1912, 600 cubic inches; 1913, 1/14, 450 cubic inches; 
1915, 1916, 1919, 300 cubic inches; 1920, 1921, 1922, 183 cubic inches; 1923, 1924, 1925, 122 cubic 
inches; 1926, 1927, 1928, 1929, 91% cubic inches; 1930, 1931, 1932, 1933, 1934, 1935, 1936, 1937, 
1938, 366 cubic inches; 1939, maximum, 183 cubic inches with supercharger; 274 cubic inches with- 
out supercharger. 


*In 1916 the distance was reduced to 300 miles. 
**Race stopped by rain at 400 miles. 


Chapter XLIII—Rickenbacker and Lou Meyer 


As of today this Rickenbacker not only is president 
of the Indianapolis Motor Speedway, but also chairman 
of the contest board of the AAA, as well as president 
of Eastern Air Lines. These positions have been earned 
because of Rick’s active participation in automobile 
racing and aviation. Yet I can look back nearly 30 years 
to the time when he was a rookie race driver, with his 
first sponsor, Lee Frayer, who as manufacturer of the 
air-cooled Frayer-Miller, entered one of the early Van- 
derbilts. He had Rick driving for him later on, but it 
was not until later that the late Fred Duesenberg took 
him up and made a real race driver out of him. 

Fred had a racing team in those days—in between 
1910 and 1915. He financed his operations with a shoe- 
string bankroll. Rick was his star and I well remember 
his first big win at Sioux City, Ia. At that time 100- 
mile dirt track races were the vogue and big purses 
were hung up. Sioux City offered $10,000 and in con- 
sequence every star of that day was entered. The Dues- 
enberg team was broke and Fred didn’t have enough 
money even to buy lunch for his men at noon of the 
day of the race. Rick, after tightening his belt a couple 
of notches, went out and won first place, and the team 
was on Easy Street financially. Which feat ranked him 
with the stars of the year and set him up in the racing 
business. I witnessed the race and the performance of 
Rick so impressed me, I followed his fortunes from 
that day on. 


Throttle on Floorboards 


In the first flight of speed merchants Rick kept rac- 
ing up to the end of 1916 when he went to war. He was 
noted for having lead in his right shoe. His throttle 
always was flat on the floorboards and if the car held up 
under this punishment, Rick would win. During his 
racing career he always had to be reckoned with. In 
1916 he captained the Prest-O-Lite team which rode in 
Maxwells. That year Rick gave Darios Resta a_neck- 
and-neck race for the driving championship. Sheeps- 
head Bay decided it in favor of Resta. 

Opportunity knocked on Rick’s door, which was why 
he quit automobile racing in 1916. John A. Wilson, of 
Oil City, Pa., was president of the American Automo- 
bile Assn. then. He was a first cousin of Woodrow Wil- 
son and always stopped at the White House when in 
Washington. His chairman of the AAA contest board 
was Dick Kennerdell, also of Oil City. So when the 
president of the United States told his first cousin he 
wanted the AAA to select one of its best race drivers 
to go “over there” and drive Gen. John J. Pershing, 
“Uncle John” Wilson passed the word to Kennerdell 
and Rick was picked for the job. 

Well, history tells you what happened—how Rick, 
tiring of being a chauffeur for the general, because he 
was fascinated with aviation, secured a transfer to that 


service, fought the Huns in the air and licked ’em 
plenty and came out of the war America’s aviation ace, 
with a record for “kills” that ranked tops. 

All through the American participation in the world 
war, I had a hunch Rick would come back and I often 


made that prediction to Chairman Kennerdell. 

“We'll have to give him a big banquet on his return,” 
I would say to Kennerdell as a member of that same 
contest board. 

‘So when the war was over and Rick on his way back, 
Dick, remembering what I had said, told me the AAA 
contest board would give such a banquet and that I was 
to be chairman of the committee handling it. I rallied 
around me such helpers as Congressman Clifford Ire- 
land, also a board member; Dave Beecroft, Bill Sweet, 
Gregory Flynn and Starter Fred Wagner, and we made 
out plans for the big party to be held in New York City 
on the arrival of the ace of aces. 

It was a cinch, planning that banquet. We sold more 
than 600 tickets just to big executives of the automobile 
industry alone, and we had to hang out the “Standing 
Room Only” sign. Our speakers’ table included Secre- 
tary of War Newton Baker, Bourke Cochran, leading 
generals of the army, the mayor of New York, et al, 
and so on. We were all set, but there was a fly in our 
ointment. We knew Rick was on the ocean somewhere, 
but Washington wouldn’t tell where or when he was 
due to arrive. So we had to take a chance, for we 
couldn’t postpone the affair—we had to go ahead with 
our plans. 


Sound of Clicking Heels 


Luck was with us, for the day before the banquet, 
the steamer bringing Rick home dropped anchor in the 
bay. Kennerdell, Wagner and I were the welcoming 
committee, being parked in Gen. Menoher’s office at 
Hoboken awaiting him. With us were Rick’s mother 
and sister. The general had ordered the ace of aces 
to report directly to him upon disembarking, without 
telling him why. We could hear Rick’s heels clicking 
as he came down the hall; the door swung open and 
Rick, in a swagger aviation uniform, came through it, 
stopped, saluted the general, and then for the first time 
saw his mother, who rushed into his arms. A most 
dramatic incident and one whose memory I cherish. 

After the lecture tour that followed all this, Rick 
and Barney Everett became automobile manufacturers, 
building the Rickenbacker car, which however was com- 
paratively short-lived. Followed a job with Cadillac as 
an assistant general sales manager, after which aviation 
wooed him away from the automobile business. Identi- 
fied with General Motors’ aviation activities until the 
corporation dropped them, Rick became connected with 
Eastern Air Lines, which today is his main meal ticket. 

Here I have been rambling along, writing the case 
history of my tin god and forgetting I had started out 
to tell all about the Indianapolis Speedway and its 
famous 500-mile sweepstakes. Excuse it, please—lI’ll 
pick up the thread of my Indianapolis story. 

Already I have told how come the speedway; how it 
was financed and built; its operating personnel, so 
mebbe I better touch on the race itself. But with the 
space limited as it is, I fear I cannot do it justice. In 
the 27 races that have been run there is enough human 
interest material to fill a big book. This lack of space 
sorta cramps my style, so I’ll let the accompanying 
table give you the statistical history of the classic and 
confine myself to reviewing the table and picking out 
the driver who, in my opinion, has made the best show- 
ing over the years. 

I’ve seen most of the winners in action—Harroun, 
De Palma, Milton, Chevrolet, Shaw and others who 
have made history over the bricks, but a study of the 
records gives the crown to Lou Meyer, who has been 
in every race since 1932 and who has won three of them. 
He should have made it four victories, for in the 1939 


(Continued on Next Page) 
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LOU MEYER, shown on the left, is the only driver to win three of 
the 500-mile races at Indianapolis and who has been a contestant in 
every one of the sweepstakes since 1932. He is shown speaking into 
the mike in the pagoda at Indianapolis before the 1939 event, 
interviewed by Ken Ellington, right, for the Columbia Broadcasting 
System. 
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ing from Oct. 16, 1933 (when 


Holler became Chevrolet’s general | 
sales manager) through October, | 


1939—a record without any parallel 
in the annals of automobile sell- 
ing. 

* * &* 


I AGREE with Aspley that Bill 


Sparks By 


(Continued from Page 1) 






Chris 
Sinsabaugh 


where to find prospects; 10, how 
and when to handle appraisal; 11, 
how to write an order; 12, retail 
delivery of the product; 13, house 
policies; 14, prices on each unit. 
oe a ad 

MODERN METHODS these, and 

'\I appreciated the Hollerism that 





Holler is singularly well qualified |‘“‘No man who has attended the 
to write this textbook for sales-| sales schools will approach a cus- 
men. I have watched him work | tomer with that all-inclusive and 
over the years he has been with | only statement of the old-time 
Chevrolet and even before that, so | automobile salesman as he pointed 
I, too, feel he knows his stuff as do to the new model: ‘Thar she be! 
few men in his line. I thumb the! Ain’t she a beaut’?” 
pages of the : and find in the. gor ate 
inspiring pep given by Holler | i 
ie for thought. As | uk tie tien dee 7 oe 
‘ , my hopes of achieving the 
“We should be proud to realize coed Pl: e 


that more sales make more jobs; 
more jobs make more purchasing 
power; more purchasing power 
makes wider markets; wider mar- 
kets make larger production; larg- 
er production makes greater gen- 
eral prosperity, and greater gen- 
eral prosperity makes a happier, 
more contented people, if only we 
have the wisdom to use and not 
abuse prosperity in the days to 
come. 
* * & 


SCHOOLTEACHER Holler, in 


telling salesmen how to sell, cites | 


same goal (finding a publisher for 
“Who, Me?”) have increased 100 
percent since my recent visit to 
New York for the show. For it was 
there that I found an agent repre- 
|sentative who thinks well enough 
of the saga to undertake the job 
of finding someone to print it. If 
he doesn’t it will be the fault of 
the memoirs, not that of George T. 
Bye, for he has an international 
reputation as a representative of 
authors seeking publishers. His 
business card carries a glorious list 
jof writers he represents—making 
me feel like a shrinking violet— 





how, in his own organization, pros-|@mong them being Mrs. Eleanor 
pects are found. A questionnaire | Roosevelt, Westbrook Pegler, Hey- 
was sent to the star salesmen on| wood Broun, Franklin P. Adams, 
this subject and here is what the | “Bugs” Baer, John Erskine, Lowell 
count of the ballots showed: |Thomas and Alfred E. Smith. 
Former customers and their leads,| George was kind enough to say 
89; friends and their leads, 38; key| he thought “Who, Me?” had possi- 
men, “bird dogs” contact men, 36; | bilities but then mebbe he said 
competitors’ customers, 17; circu- | that because of auld lang syne. 
lating, telling everyone, 38; service|For back in 1911 he was editor 
customers, clubs, 14; leads off floor, | of Class Journal’s Motor Life when 
13; license numbers on streets, 10.|I was editor of Class Journal’s 
* * &® | Motor Age. 


A TRAINING program for a} a 

new salesman should be compre-| AND I BLUSH over a letter 
. hensive, but sufficiently brief to! from a prospective buyer of the 
permit him to begin his selling | book—Edgar Apperson, one of our 
work with the least possible de- | pioneer automobile manufacturers, 
lay, Holler writes, and he says it|who has just left his summer 
should include the following major|home in Rhinelander, Wis., for 
subjects: 1, the product; 2, the! Phoenix, Ariz, where he always 
competitive product; 3, use of sell- | winters. He writes: 

ing tools; 4, fundamentals of | “Incidentally, Chris, if my name 
salesmanship; 5, how to make a/is not already ‘in the pot’ for an 
showroom presentation; 6, how to | autographed copy of the Auto- 
make a demonstration; 7, how to! biography, if and when it comes 
handle time payments; 8, prospect | out in book form, please do not 
and followup system; 9, how and’ fail to put it down. The Auto- 











“Wh o, Me?” My AUTO-Biography 


= By Chris Sinsabaugh 
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event he was in front with only a lap to go, when Old 
Man Fatigue hopped onto his shoulders; he swerved a 
bit, his car ran up the bank, smacked the wall and Lou 
went to the pits. Not only has he won the race three 
times, but he has been second once, fourth twice and 
12th once—six times in the money out of eight chances. 
But Lou Meyer is through racing. The 1939 event was 
his swan song. Now he has retired—to operate the Ford 
company’s reconditioning plant in Los Angeles. 

Wilbur Shaw, winner in 1939, also has been most con- 
sistent and a two-time victor. He has been second three 
times, proving there is many a slip twixt the cup and 
the lip, and seventh once. ; 

Tommy Milton, long retired, has been a two-time 
winner, the first one to achieve this distinction. 

While there have been many foreign-built cars at 
Indianapolis, yet only two of the races went to foreign 
drivers driving foreign cars. Jules Goux, a Frenchman 
piloting a Peugeot and heading the first European in- 
vasion, won in 1913. The following year the foreigners 
came back enmasse and Rene Thomas, foreign-born 
despite his last name, led the pack home in a French 
Delage. ; 

Interesting too are the figures showing how the pis- 
ton displacement allowances have gone up and down. 
And it has proved that huge engines are far from being 
the fastest. Engineering skill has upset that theory. 
Whereas the first winner, the Marmon, had 447-inch 
piston displacement and averaged 74.59 miles per hour, 
Shaw’s Masserati with only 183 inches piston displace- 
ment averaged 109 miles per hour. The holder of the 
track record, Floyd Roberts, did 117.20 miles per hour 
in his Burd Piston Ring Special in 1938 and his engine 
had a piston displacement of only 270 inches. 

Epiror’s Nore: This is the forty-third instalment of Chris 


a h’s memoirs. Subsequent instalments will appear 
seamen succeeding issues of AUTOMOTIVE News. 
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Thrilling Finishes af Soap Box Derby 


AT THE NEW YORK SHOW, Chevrolet maintained a booth especially for 
children, luring them with a Soap Box Derby display and a free souvenir 


developed by P. 
ment. Above is Mary Owen 
Derby finals winner from Ww 
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biography, in my opinion, is so 
exceptionally outstanding that 
anything else of its kind that has 
been written is just drivel in com- 
parison. I refer to the various and 
sundry so-called histories that have 
appeared from time to time for 
years—mostly tripe. 


“I sincerely hope you receive in 
the fullest measure the grateful 
tribute and appreciation due you 
from the whole industry for the 
job you are doing. My warmest 
congratulations for the story so 
well and beautifully told.” 

I'm tooting my own horn thusly 
about the prospective book, for if 
I don’t do it, most likely no one 
else will. 


Marvin to Retire 
At AMA, Become 


Trade Consultant 


NEW YORK.—James S. Marvin, 
assistant general manager and gen- 
eral traffic manager of the Auto- 
mobile Manufacturers Assn., on 
Jan. 1 will retire from the associa- 
tion staff and open offices at 366 
Madison Ave., for consultation on 
transportation and trade associa- 
tion matters. 


Marvin organized and has headed 
the group activities of the automo- 
bile manufacturers through which 
the transportation problems of 
their extensive foreign and domes- 
tic business are guided. 


Marvin is a past president of the 
Trade Assn. Executives in New 
York City; a member of the execu- 
tive committee of the National In- 
dustrial Traffic League; member 
and former director of the Traffic 
Club of New York, and is admitted 
to practice before the Interstate 
Commerce Commission. 


ATA Seeks to Force 


Jurisdiction on ICC 
WASHINGTON. — On behalf of 
the American Trucking Assns., J. 
Ninian Beall, ATA general counsel, 
has asked a federal court to issue 
a mandatory injunction requiring 
the interstate commerce commis- 
sion to assume jurisdiction over 
qualifications and hours of service 
of all employes of motor carriers 
subject to its jurisdiction. 


Following passage of the Fair 
Labor Standards Act, the ICC 
ruled that its authority extends 
only to motor carrier employes 
whose activities affect the safety 
of motor vehicle operations. The 
labor act had exempted employes 
over whom the ICC had juris- 
diction. The ICC ruling in effect 
placed all motor carrier employes 
except drivers under the jurisdic- 
tion of the wage-hour division of 
the U. S. labor department. 


Warns of Price Rise 


NEW YORK.—A warning that the 
forcing up of market prices for Penn- 
sylvania crude and lubricating oils to 
unwarranted high levels, using the 
European war as an excuse, may bring 
serious damage to the Pennsylvania 
grade branch of the petroleum indus- 


try, was issued last week by Noel 
Robinson, vice-president of Tide 
Water Associated Oil Co. 





“Dealers Tell Me,” by William C. 
Callahan, is an open forum for the ex- 
pression of dealers’ opinions. It ap- 
pears weekly in Automotive News. 


G. Filmer, of the General Motors 


of Detroit, showin 
hite Plains, N. Y., 


hotographic depart- 
Cliff Hardesty, 1 Soap Box 
ow to assemble the three-color 
Chevrolet. Wilbur Shaw, Indianapolis 
» is an interested spectator. 


e e 
Seattle Intensifies 
Its War on Used 
eo 
9 
Car ‘Dumping 

SEATTLE.—War against dump- 
ing used cars into Seattle went 
into a more intensive stage last 
week, as the new car dealers 
sponsored an ordinance in the city 
council to restrict importation of 
used cars by caravans. 

While some used car dealers are 
opposing the ordinance, it is con- 
sidered likely to pass. 

The city edict is along lines of 
the state law, passed at the recent 
session of the legislature, and now 
in quite successful operation. How- 
ever it is stronger and permits en- 


forcement by the police depart- 
ment. 


Main requirements are a license 
fee of $100 per year to sell cara- 
vaned cars; also $2 inspection fee, 
per car, this to cover safety equip- 
ment, tires, etc.; placing a sticker 
on each car giving sworn data on 
history of the car, mileage and 
type of use, etc., and provisions 
against stranding drivers, who 
very likely might be penniless and 
jobless. 


Periodic Bonuses Set 


For Thermoid Workers 
TRENTON, N. J.—Thermoid Co. 
employes at the end of October will 
receive the first instalment of a 
periodic bonus which has been 
voted by the firm as a result of 
better business conditions. 


The bonus plan, as announced 
here by Frederic E. Schluter, presi- 
dent, affects all workers earning 
less than $200 monthly. Retroactive 
from Sept. 1, the premiums will be 
given for one year. The first in- 
stalment will be determined on the 
basis of improved business condi- 
tions during the months of August 
and September, while the bonus 
thereafter will be paid on the basis 
of profits of three-month intervals. 


Lang Joins USTDC 


NEW YORK. — Elmer J. Lang, 
former resident, Lang Body Co., 
Cleveland, and more recently manager, 
jvemapensetsen Division sales, Amer- 
ican ting Co., Grand Rapids, Mich., 
has joined the Pe sales depart- 
ment of the U. S. Tire Dealers Corp., 
and will be engaged in sales research. 


Chrysler 


(Continued from Page 13) 
pany ought not to be expected to 
make him join. He ought not to be 
coerced into joining. He ought not 





to be refused a job if he does not 


join. He ought not to be threatened 
or beaten up or his family harassed 
if he does not join. He ought not 
to be evicted from the plant for 
not joining or for not paying his 
dues. 

“I do not believe that our com- 
pany ought to have to help the 
union collect dues from people that 
work for us as the price of keep- 
ing the union from doing those 
things. 

“I do not believe that our com- 
pany should be put in such a po- 
sition that the union can say that 
our company wishes a man to join 
a labor organization. 


“I recognize that the CIO union 
is here. We have recognized it for 
2% years, and have tried to do 
business with it in a straightfor- 
ward way. 

Won’t Become Partner 

“We are willing to do business 
with it again. But we are not will- 
ing to become a partner with the 
union as a dues collecting agency.” 

Earlier Herman L. Weckler, vice- 
president of Chrysler Corp. in 
charge of operations, recited con- 
ditions leading to the present stale- 
mate. 

He said: “The element of the 
CIO union which seized control of 
production in the Dodge plant and 
forced it to cease operations 
shortly after opening each day 
since Oct. 6, is now carrying on 
its sabotaging operations on the 
public highways. 

“Inside and outside the plant the 
claim of collective bargaining has 
been distorted into a systematic, 
organized campaign to control the 
individual employe, to dictate how 
much work he does and to force 
him by intimidation and threats of 
violence to do the union’s will. 

“Inside the plant this sort of 
thing is carried on by an army of 
“white button” stewards working 
under shop committee men and 
district committee men who defy 
the factory management and tell 
foremen what the men will and 
will not do. 

Afraid to Do Work 

“Outside the plant it is carried 
on by flying auto squadrons of 
CIO agents who so intimidate the 
men that they are afraid to do 
their work for fear of violence to 
themselves and to their families. 

“For several days shop stewards 
and other union men have forced 
to the curb corporation trucks and 
vendors’ trucks carrying materials 
to the Mound Road Truck building 
plant and have threatened the 
drivers with violence, ‘at their 
home’ or otherwise, if they would 
not take their loads back to the 
garage and get off the road. 

“Meanwhile, the union informed 
the management at Mound Road 
that they would allow  ven- 
dors’ trucks in, but made no com- 
mitments on company inter-plant 
trucks.” 


Changes Effected 
BAYONNE, N. J.—Announcement is 
made of recent changes in the organi- 
zation of the laboratory of the Inter- 
national Nickel Co. here, bringing to- 
ether the eee executive up: 
. B. Pilling, director; W. A. Wesler, 
assistant director; BE. M , staff 
adviser, and D. C. 


West, “manager. 





COL. ROSCOE TURNER, right, obtains facts 
welding equipment from E. L. Mills, Bastian-Blessing Co.’s sales ch 
etal show in Chicago last week. 
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“Wy Gohl for a Shice 4 


when a whole cake is waiting ? 


HERE are just two ways to make your money in the of the total industry volume in their territories! They’re 
outselling the others—and in many cases showing a 


I automobile business. 
clean pair of heels even to the small “all three” cars! 


One way is to sell a lot of cars for somebody else .. . to 
scramble madly after unreasonable quotas — then end up Doesn’t that sound like just what you’ve been looking 
the year wondering, “what did J get out of it?” for P Wouldn’t you like to enjoy a whole cake . . . just for 

once ... instead of fighting 56 hours a week for only 5 


—~~ 





The other way is to sell cars your own way ... and make a slice? 


a clean, fair profit on your sales. 


a ne 


You’d have the constant and friendly help of Nash top 
executives ... the backing of distributors who think like 
you do about sales. (Right now— Nash executives are 
out on the road, meeting with dealers in district con- 


It’s all up to you. You can work a “packed” territory ... 
fight tooth-and-nail for deals . . . beat off competition 


from dealers who sell either the same or practically the 
. and spend your 


same car under a different name. . 
nights worrying about what is going to happen toyou next. ferences.) 
Or you can accept a slice of territory that’s big enough You’d have the bed-rock solidity of Nash’s $45,000,000 
to live in ... sell one car that has the whole interest of strength under you . . . advertising and promotional ‘ 
its maker behind it . . . and really be happy in a sane backing of the sort that won recognition everywhere. , 
a You’d sell a car that’s a sensational success . . . a swell 
Just what kind of money is there in a set-up like that? job of designing and building ...a car you'd take a deep, | 
personal pride in handling. 
Our records give a clear-cut answer. More than 81% 
of our dealers who report regularly each month are And ... with the next Nash dealer far enough away to 
averaging SIXTY-SIX DOLLARS PROFIT PER be a good neighbor ... you’d really enjoy yourself 
CAR ...a net of 3.6% on their total sales volume! making money in the Nash family. 
Why not sit down and write us a letter and find out ¥ 
tf 


And they’re getting plenty of business, too! In 764 

points, aggressive Nash dealers are selling 4% or more what you’d stand to make? 
Get in touch with W. A. Blees, 

General Sales Manager, Nash 

Motors Division, Nash-Kelvinator 

Detroit, Michigan. 
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This is the brilliant new 1940 Nash .. . with more exclusive selling features than any other car on the road today! 
The 18 body styles (in three price series) blanket 62% of the new-car market. And this 62% is the real profit 
market ... because it’s just above the very lowest, where prospects are “shoppers” and competition is ruthless. 


win. hal NCW NAS il 


FLASH? 


Sales of the new 1940 mod- 
els are up 171% over the 
same period last year— 
and reports as we go to 
press are pushing that in- 
crease even higher! That’s 

the kind of cash register- 
ringing proof of public en- 
thusiasm that’s putting 
new profits in the pockets 
of Nash Dealers! Better 
check up TODAY! 
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